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(HE REVISED CONSTITUTION 


OF MIDDLE DEPARTMENT ASS’N. 


Leading Features of the Suggested 
Changes in Constitution and By- 
Laws of Organization. 


In last week’s issue of The Eastern 
Underwriter we noted the submission 
y the executive commiitee of the Un- 
erwriter’s Association of the Middle 
Department of the suggested changes in 
he constitution and by-laws of the >- 
ganization. Lack of time prevented our 
mentioning the nature of the changes 
vianned, the most essential of which are 
is follows: 

The territory covered is to be the 
seme as now supervised, membership 
te be restricted to agents, Managers or 
officers giving their time principally to 
field work in the Middle Department. 
Annual dues are to be $5.00. 

By a two-thirds vote of the members 
present the constitution may be amena- 
ed at any regular or special meeting. 
Forty members shall constitute a quo- 
rum for the transaction of business 
Regular meetings shall be held on the 
third Wednesday of January, April, 
July and October. 

Powers of Secretary. 

The Secretary shall have charge of 
all affairs of tae Association subject 
only to the Executive Committee; and 
shall keep the records of the Associa- 
tion and Executive Committee, and per- 
form such other duties as may be as- 
signed him by the Executive Committee. 

The Treasurer shall collect all mon- 
eys due the Association and keep aa 
account of receipts and expenditures. 
All disbursements shall be made by 
him only on order of the Executive Com- 
mittee. He shall render a detailed 
statement of receipts and disbursements 
at each annual meeting of the Associa- 
tion and as often as requested by the 
Executive Committee and accompany 
the same with proper vouchers. He shall 
give bond in such sum and with such 
sureties as the Executive Committee 
may determine. 

Making and Promulgation of Rates. 

In all cases (except Sprinklered 
Risks, which are otherwise provided 
for) where rates on special hazard 
classes are made by the application of 
the schedules of the Association, or 
where minimum annual rates are pro 
vided, such rates shall be fixed by the 
District Secretary having jurisdiction, 
under the autaority and direction of 
the Secretary of the Association. 

All other rates, including new tariffs 
(except Sprinklered Risks), should be 
submitted to local boards for approval 
before promulgation. If the Local Board 
and Rating authorities agree on the 
rate, the same shall forthwith be pro- 
mulgated by the Secretary of the As- 
sociation. 

Where the local board and the rating 

(Continued on page 14.) 
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RHODUSES WILL NOT DOWN. 





Actively At Work On Life Company To 
Be Domiciled at San Francisco— 
Pittsburger For Presidency. 





Are the notorious Rhodus Bros. of 
Chicago, often downed but never anni- 
hilated, seeking new worlds to conquer? 
It would seem so. The trinity of the 
famous stock selling propaganda are 
now located at 115 Franklin street, 
Chicago, where one of their conceras 
is still in business, the Chicago Rheostat 
Co., about the only legitimate one they 
had. 

A few months ago E. T. Rhodus began 
casting about for a man to head a new 
life company. Word reached Pittsburg 
some? days ago that Lawrence A. Spicer, 
head of the Rhodus office in that city, 
had been offered the presidency of a 
pew Rhodus life insurance company 
and it is claimed ne has accepted. 

Some of the star Rhodus salesmen 
were being lined up to go to San Fran- 
cisco, where it is said the headquarters 
will b The Eastern Underwriter has 
positive knowledge that E. T. Rhodus 
was at San Francisco a few weeks ago 
looking the ground over. Lawrence A. 
Spicer has operated extensively out in 
the Coast and Rock Mountain terrl- 
tory After tne Rhodus smash-up ‘the 
assisted in organizing the Wisconsin 
National Life of Oshkosh, Wis. 

The Southern Land & Development 
Co. of Chicago is said to be a Rhodus 
concern that is still flourishing. A well- 
known Rhodus luminary, Leonard But- 
ton is in charge. 

Just how many enterprises there are 
in Chicago taat are really Rhodus propo- 


sitions would be difficult to say. The 
Rhodus Bros. themselves stay behind 
the scenes and put some cf their road 
agents at the helm. 


PUSHING SALE OF STOCK. 
Anchor Life of Kansas City, Kans., Ac- 
tively Selling Its Shares at a Pre- 
mium. 

The Anchor Life Insurance Company 
of Kansas City, Kans., is pushing the 
sale of its $100,000 of capital stock at 
$200 per share. In order to secure wide 
distribution it is provided that not more 
than fifty shares will be sold to any one 
person. The board of directors is com: 
posed of well known men including 
Stuart Hare, president of the Barnard 
Machinery Company; John W. Breiden- 
thal, president Bankers National Bank, 
Kansas City; E. H. Fuller, well known 
insurance man of Kansas City; George 
W. Gephart, a Kansas City Life under- 
writer and others. The present staff of 
officers is as follows: E. J. Lutz, M. D., 
president; Stuart Hare, vice-president; 
George W. Gephart, second vice-presi- 
dent; FE. H. Friler, third vice-president; 
John W. Breidenthal, secretary-treasur- 
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er; Harry L. Ratliff, M. D., medical di- | 


rector; Hon. William G. Holt, coun- 
selor. 

A new feature.in the plan of organi- 
zation is a medical advisory board con- 
sisting of Doctors E. J. Lutz, George M. 
Gray and H. L. Ratliff, whose duty is 
to advise with the medical director in 
the selection of risks. 





WISCONSIN, OH, WISCONSIN. 





inconsistencies of State Which Drove 
Many Reputable Life Insurance 
Companies From its Borders. 





Madison, Wis., April 26.—There is 
one of the sirangest inconsistencies in 
life insurance made notable in this state 
by the issuing of the profit sharing bond 
of the Wisconsin National Life of Oshe 
kosh. It is the old special contract plan 
whereby $1 per $1,000 is set aside in all 
business accepted for thirty years to go 
into a special fund for a limited num- 
ber of persons. 

Here in Wisconsin with its supposed- 
ly stringent laws, measures which caus- 
ed many of the best companies of the 
country to retire from the state because 
of their injustice, this old scheme is al- 
lowed and the attorney general holds it 
is legal. Three men have a contract \o 
sell these bonds. It is air tight and the 
company can not get out from under it. 
The insurance department seems to op- 
pose the plan but the law permits it. 

The profit sharing bond scheme is the 
handiwork of Willis Palmer, one of the 
wganizers of the company. It is 
strange how splendid business men of 
the Fox River Valley were taken in by 
Paimer, whose career in Indiana and 
iater in Chicago with rotten institutions 
is well known. Palmer sat over the 
carcass of the Western Union Life of 
Chicago until even the Illinois depari- 
ment, always lenient, had to push it in- 
to a grave. 

It is said here that Palmer got the 
Wisconsin National into several compii- 
eations by his erratic “actuarial” calcu- 
iations. He foisted the profit sharing 
bond on the company before it realized 
ic was a charged wire and now it caut 
let go. Palmer is one of the three men 
who have a contract to sell it and it is 
being farmed out. 

The Wisconsin National instead of 
employing a first class actuary allowed 
Palmer with his highly unsavory ac- 
tuarial experience to get out its plans 
and rates. It is reaping its reward. 

Finally the directors were up and 
Palmer was let go. He is said now to 
be trying to organize a company in Ch! 
cago. senses, ee 

C. A. Maynard, formerly with the 
Northwestern Mutual Life, at Lansing 
and Grand Rapids, has been appointed 
Manager of the Prudential, Ordinary 
Department in the latter city, succeed- 
ing L. B. Hall who remains with the 
company as specia! agent. 
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of Legal Liabilities. 
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succession—1906, 1907, 1908, 1909. 


More Economically 





34 Nassau Street, 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 








The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It is the kind of a policy that has been wanted and it is meeting 
with prompt approval by the public. Already the New Business of 
the Company shows a very large percentage upon this plan. 

It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.”’ 

Active aggressive agents can make more money with less effort 
selling thisNEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The ‘just as good”’ requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana © 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907 —$1,001 ,409 $27,775 
1908 — $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan — Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F..COFFIN, 2nd Vice-Pres., 1231 State Life Building 




















YOUR PERMANENT SUCCESS 


as a life insurance man will probably be determined 
during the next decade. With increasing prosperity 
more insurance will be written than during any 
previous ten years. The best business will as always 
go to the safest and best companies. That is the kind 
you desire—the kind which is easiest to secure— 
which renews presistently, and assures to you a 
future income. 





By connecting yourself with The Equitable Life 
Assurance Society of the United States, whether as a 
General Agent or a local representative, you lay the 
foundation for a permanent and increasing success, 
dependent solely on your own initiative and ambition. 


Positions in several Eastern States offering ex- 
ceptional opportunities for a large and _ increasing 
business are open to the right parties. 


Correspondence invited. Address: 
GEORGE T. WILSON, 2nJ Vice-President 
The 


Equitable Life Assurance Society of the U. S. 


120 Broadway 
New York City, N. Y. 
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EDUCATIONAL SERIES. 


ARTICLE IV 
Reserves and What They Stand For.* 


By Henry Moir, Vice-President Actuarial Society of America, Associate Actuary Home Life Insurance 
York and author of “ The Life Insurance Primer.” 








RESERVES, AND WHAT THEY STAND FOR. 

The word “Reserve” is perhaps an unfortunate 
one, because the meaning in life insurance is so dif- 
forent from the meaning in connection with banking 
and financial institutions. In a bank the Reserve is 
the fund which is not required to meet the obliga- 

ms but is held as an additional guarantee to de- 
positors and as further security to stockholders. Ina 
life insurance company the word has a differ2at mean- 

g entirely, because it represents ascertained liabili- 

es and the Reserve is a fund which is necessary in 
order to meet obligations as they accrue. By explain- 
ing how this Reserve Fund arises, I shall make the 
matter more clear and distinguish between the Re 
serve Fund which companies must hold and the Sur- 
plus Fund from which dividends can be paid, and 
which is more nearly equivalent to the Reserve of a 
bank or trust company. 

Under a whole life policy the premium rate at the 
time the insurance is effected is greater than the 
cost of insurance, as explained in a former lecture, 
where specimen values were given for two or three 
years. Any company undertaking to pay $1,000 at 
death in consideration of receiving a fixed annual 
premium, which can never be increased so long as 
the insured person lives, has to provide a fund to 
meet the heavy cost of insurance at the older ages. 
At age 20 one year’s insurance (without any allow- 
ance for expense) by the American Experience 
Table, calls for a premium of nearly $8. At the end 
of a year a small increase is necessary, because the 
risk of dying from age 21 to age 22 is somewhat 
greater than it was from age 20 to 21. But if a whole 
life policy be effected, the net premium can never be 

icreased and it must therefore be greater at first, 
because it is less afterward, than the so-called 
“natural” or increasing premium. At age 20 the or- 
dinary life, fixed net premium is $14.41 per thousand. 

he difference between the cost of insurance and the 
fixed ordinary life premium has to be kept in hand 
by the company, and accumulated at interest, in or- 
der to provide against the time when one year’s tem- 
porary insurance costs more than one year’s pre- 
mium at the rate so fixed. 

The diagram herewith shows how this part of tae 
Reserve is accumulated. The shaded portion above 
the dark curved line is the cash excess which a 
whole life policyholder pays in the early years in or- 
der to secure the guarantee that his premium will 
never increase. This excess is accumulated by the 
company at interest, and the surprising thing about 
this illustration is that the small difference in the 
early stages of the policy is sufficient to off-set the 
immense difference between the fixed and the natu- 
ra] premiums for those policyholders who live to 
ages over 60. 

The premiums at ages 20, 40 and 60, for level pre- 
mium insurance, have been inserted in order further 
to illustrate the accumulation of Reserve in this 
way, and the portion carried to Reserve for an en- 
trant at age 60 has also been shaded, so as to 
make the system clear at more ages than one. 

This plan of looking at the Reserve as an accumu- 
lation of over-payments is called technically the “Re- 
trospective” method, because in order to calculat: 
ihe Reserve of any particular policy we look back on 
the excess premiums paid and their accumulations. 

There is another way of reaching the same result 
known as the “Prospective” method, which looks 
toward the future. When a new policy is taken on 
the whole life plan the value of all future net pre- 
miums is exactly the same as the single premium for 
the sum insured. The benefit the Company offers 
has the same value as the net premiums the Com- 
pany has to receive. This was made clear in the 
second lecture. But in the course of a year the ben- 
efit to be derived has increased in value because the 
insured. is one year nearer the time when he must 
die. On the other hand, the net premiums to be paid 
in the future have decreased in value for the same 





* Revised for The Eastern Underwriter from the fourth 
of a series of lectures delivered before the agents of the Home 
Life Insurances;Company. 


reason; accordingly there is now a difference be- 
tween the value of the benefit and the value of the 
net premiums; this difference is the Policy Value 
commonly called the Reserve. 

Another way of looking at this deals with the net 
premiums solely. The net premium which a man at 
age 35 has to pay to secure $1,000 at death is $21.08 
per thousand. At age 40 the net premium is 24.75 
per thousand. Now, if a man at the age of 40 comes 
forward and offers to pay a premium of only $21.08, 
the rate for age 35, it is quite clear that a company 
can only insure him for a similar proportion which 
that premium bears to the proper rate for age 40. He 
cannot secure a policy for $1,000 for the premium 
rate for age 35. If, however, he were to pay the 
value of the difference for the future between those 
two premiums—$3.67 per annum—commuting ll 
these payments for the balance of his life by a cash 
payment, he could be insured at the premium rate 
for age 35. The sum he would have to pay in this 
way is the Reserve value of the policy. Any one of 
these three methods of looking at the question 
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Diagram Illustrating Reserve Accumulation. 


brings out the same result and they thereby prove 
one another to be correct. 
Mathematical Equivalents. 

This is one of the most valuable features of math 
ematical work. If one method of reaching a result 
is correct, all other methods must bring out the 
same result; therefore, it is desirable to test the ac- 
curacy of any reasoning by looking at the same prob- 
lem from another point of view, working out the re- 
sults and seeing whether they agree. When it can 
be proved that by looking back over the period a 
policy contract has been in force, and accumulating 
the excess payments at interest, a result exactly the 
same is obtained as by looking forward to the future 
and discounting the difference between the premi- 
ums payable under the old policy and the premiums 
which will be necessary for a new one, we can feel 
convinced that these results are correct. 

Insurance Without Reserves. 
About fifteen or twenty years ago, a great cry was 
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raised by Assessment and Fraternal Organizations, 
the text of which was "Keep your Reserve in your 
pocket!” Agitators stated that the function of a 
life insurance company should not be the investing 
of money but the insuring of lives; and they there 
fore suggested that life insurance should be run on 
the natural premium plan, or the assessment plan, 
under which the premium for each year increases as 
the risk of death within the year increases. 

In a true assessment company the theory is that 
those who survive each year should pay the death 
losses of those who have died. But as no security is 
taken from the members of such a company for pay- 
ment of their proper share of the death losses, it 
became necessary to charge premiums at the begin- 
ning of the year which would approximate to the 
death losses likely to be experienced. At first an 
assessment company has nothing but healthy risks 
on its books; and if it grows rapidly, as many of 
them do, the proportion of healthy risks continues 
very large for a number of years, and the death rate 
remains correspondingly small. But in the course 
of time the effects of the early medical examinations 
and the selection of good risks, ceases to have so 
much effect as the members grow older in years, 
and then it becomes necessary to increase the pre 
mium rates since the theory of the organization is 
that Reserves ar2 not necessary and that the mem- 
bers should have and.invest their own Reserves. 

Think Twice About It. 

Each increase in premium makes the member who 
has to pay it think twice as to whether or not he 
wil] continue his policy. This is the serious objec- 
tion to assessment, or yearly renewable, or step rate, 
life insurance, all of which are similar in their oper- 
ation, although called by different names. 

When a man paid a premium of $20, in 1906, and 
in 1907 is called for a premium of $21, he makes 
some inquiry as to whether or not the increase 
should be paid. In all probability he asks some in- 
surance man, or agent, with whom he is familiar 
Anyhow he discusses the situation with some one 
before he pays his premium. In many instances he 
is urged to pay a larger premium for whole life in- 
surance, or it may be even to pay a somewhat small- 
er premium to another society of the same nature as 
the one he had formerly joined. When this process 
is repeated year after year it will be easily under- 
stood that many of the healthy members of such or- 
ganizations lapse their certificates (which is the 
equivalent name for policies of insurance) and ob 
tain the protection they need elsewhere. When any 
member in this way attempts to change his insur- 
ance from one society to another, or from a society 
to a regular life insurance company, he has to sub- 
mit to a new medical examination. If he is not ac- 
cepted by the new company he necessarily maintains 
his old certificate by paying the premium which had 
been called for even though he may consider that 
premium to be excessive. Unhealthy members main- 
tain their insurance protection while the healthy 
ones get out and go elsewhere 

When once this process commences in an Assess- 
ment Fraternal, or step rate organization, the break- 
ing up of that organization becomes rapid because 
the withdrawal of members reacts on the mortality; 
the mortality reacts on the premium rates; the re- 
action on the premium rates, with the necessary in- 
crease, again has its effect on the withdrawal of 
members and they all accelerate one another: the 
members leave such a body like an avalanche which 
gathers and increases in size as it moves. 

Second Thought Unnecessary. 

Consider how different the situation is in the case 
of an ordinary old line level] premium life insurance 
company. Policyholders take out their insurance in- 
telligently; they prepare themselves to pay certain 
premium rates; these premium rates are not changed 
but continue as anticipated from year to year, and 
the policyholder does not give the matter a second 
thought. He pays the premium as it falls due, 
maintains his insurance and does not exercise what 
is called “adverse selection” against the insurance 
company. The general body of policyholders there- 
fore remains on the average healthy. There is no 
tendency for the mortality experience to be exces- 
sive and policyholders have the satisfaction of seeing 
the equity in their contracts grow rapidly with every 
premium which they pay. 

In the course of the Armstrong investigation sev- 
eral newspaper agitators decried what they called 
“investment insurance” and urged the public to take 
term policies on the ground that they cost less and 
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furnish the protection which the policyholder really 
needed during the working period of life. Frequent- 
ly an applicant who wants term insurance says that 
he cannot afford premiums for a life, limited pay- 
ment, or endowment policy. Just think for a mo- 
ment what this means. If a young man wants pro- 
tection for $10,000 under a term policy, it would cost 
in all probability about $120 a year. The correspond- 
ing premium after allowance for dividends under an 
ordinary life policy with the rate fixed for life would 
be about $200. A man taking a policy for this amount 
usually has an income in excess of $3,000 a year, and 
if he is living so closely up to his income as to feel it 
impossible to pay the extra $80 for real life insur- 
ance, which will protect for all time, he is spending 
too large a proportion of his income and making too 
little provision for those extra expenses and unfore- 
seen events which develop in the life of everybody. 
He is living on the poor principle perceived by a 
friend of mine who, in reply to the question “How 
much does it take for a young man to live comfort- 
ably in New York?” replied “Just about 5 per cent. 
more than his income.” There are a good many per- 
sons to whom this cynical remark applies, and who 
try to save off their life insurance premiums in or- 
der to spend the difference wantonly. 


Disappointed Old Age. 


Another point about assessment and term insur- 
ance is that those who get the greatest benefit from 
it die in the early years. They do not live to praise 
the kind of policies which they carried. On the other 
hand the old men have had to pay constantly in- 
creasing premiums, and they talk freely of the hard- 
ship of meeting these higher rates. They bring the 
company with which they are connected into disre- 
pute, although they may have been receiving most 
excellent returns in protection for the premiums they 
have paid. The living policyholders are dissatisfied ; 
those who have cause to talk in favor of the compa- 
ny are dead, and the company thus obtains a poor 
reputation which it may not in any way deserve. It 
is for these reasons that companies do not like term 
insurance; and policyholders, if they studied their 
own interests, would be just as strong in their aver- 
sion. 

All these remarks tend in the one direction and 
favor the permanence, the stability, and the general 
advantage of old-line life insurance which carries 
Reserves scientifically computed to maintain the 
same premiums and guarantee their moderate fair- 
ness during life. There is nothing more disappoint- 
ing to an old man than to find that after paying pre- 
miums (however small the premiums may have 
been) for thirty or forty years, he has nothing left 
but has to continue paying at a constantly increasing 
rate in order to keep his insurance. 


Statistical Arguments. 
statistics of assessment and fraternal cim- 
will be of interest as illustrating the force 
foregoing remarks. I find that in New York 
State there were operating over 100 Assessment and 
Fraternal organizations on December 31st, 1908. 
They had outstanding insurance in force at that date 
of $6,223.000,000. They had an income of nearly 
$82.000,000—disbursements $69,500,000. These figures 
show the magnitud= of the operations and the multi- 
tude of people who are relying on this form of in- 
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surance for protecting their families. Yet with this 
mass of obligations the combined assets of these 
concerns amounted to less than $93,000,000. In other 
words, they have an average sum on hand of less 
than $15 for each thousand dollars of sums insured 
outstanding. 

Contrast this condition with tae regular old-line life 
companies. In New York State there are operating 
some 35 life insurance companies. Their combined 
insurance in force on December 31st, 1908, was just 
over $13,030,000,000. Their income from premiums 
was $492,000,000, their disbursements $434,000,000; 
while the assets owned by these 35 companies 
amounted to $3,199,000,000. In other words, they 
have $245 on hand for eaca thousand dollars of sums 
assured. The amount which they thus carry is the 
ascertained liability to provide certainly that the 
sums insured will be paid as they mature and that 
the company will nave funds enough oa hand to 
meet all its future obligations. 


Assessment Principle Illustrated. 

There is no such protection in the case of an 
assessment or step-rate company. Indeed, an assess- 
ment company in principle is like this: Suppose that 
five of us enter into a contract with one another 
to pay $1,000 at the death of each. When the first 
man dies, the four remaining friends have to pay 
$250 each. When the second dies, the three who 
remain pay $333 each. When the third man dies, 
the two living members pay $500 each. When tne 
fourth man dies, the last of the five has $1,000 to 
pay, and when he dies there is no one left to pay 
anything to his heirs. Tis is the principle on which 
assessment associations, and most of the fraternal 
orders, have been based. Its fallacy is very easily 
seen when it is expressed in that simple way, and 
while the combination of other facts, such as the 
introduction of new members, may becloud the issue, 
the principle is exactly the same whether it be 
applied to a million persons associated together or 
only to five. 

Fallacies in Figures. 

While speaking of fraternal orders, I must not fail 
to give them credit for one very admirable feature 
of some organizations. It is the low expense at 
which some of them are conducted. Some fraternal 
orders conduct their business in an admirable way, 


if only it were scientifically sound; they are eco- 
nomical; they are enthusiastic; and they introduce 
new members with small expense. But we must 


mot be carried away by fallacies in the figures they 
publish. The expense of conducting some fraterni- 
ties is much greater than what appears in the pub- 
lished accounts. The figures in the published ac- 
counts deal with the central body and with the 
expenses which that body incurs. But every little 
lodge has its own expense and every member of the 
individual lodge has to pay lodge dues and other 
charges which never find their way into the general 
accounts of the body. Accordingly it is entirely 
erroneous and unfair to compare the published ex- 
penditures of a fraternal order with the published 
expenditures of a life insuranc2 company, where 
every dollar that is spent passes through the ac- 
counts. This matter is often forgotten in discussing 
the relative merits of fraternities and life insuranc> 
companies. While therefore we should give fra- 
ternal orders credit for the economy of manag>ment 


which characterizes some of them, we must aot 
forget taat others are conducted in an expeasive 
way, and that many of the disbursements and ex- 
penditures go unrecorded in the general statement 
published. 

The short life which these organizations enjoy 
is proof of itself that their foundations are weak. 
Ir is very rare to find such organizations older than 
30 or 40 years. About a generation in the life of 
man represents the age of such orders. Many of 
them have be2n warned of their impending fate, and 
have endeavored to pass from their unscientific plans 
into the fold of regular life insurance. Some have 
been successful in so changing; others have died 
in the process. Tne tendency now is more and more 
toward the change of these orders into regular 
scientific life companies, and when this change is 
accomplished it will be a blessing to the people at 
large, who can be so easily induced to buy any article 
which looks cheap whether it be food, clotaing, or 
life insurance. 

Conclusions. 

The claim that policyholders can invest their own 
savings with results equally satisfactory to them 
selves, and that it is more profitable to pay oaly for 
temporary protection, is one to which no sezsible 
man will listen. Im the first place, any man witha 
a fixed income cannot set aside small sums of from 
$5 to $50 a year and earn iaterest from the date 
when the money is saved. In the second place, he 
cannot earn anything ‘like the average rate of in 
terest on such sums which a life insurance company 
does. The average American life insurance company 
earns about 4/4 per cent. net on their investments. 
while the Home Life and some other companies earn 
even a higher percentage. While an individual in- 
vestor may occasionally make a larger return, he can 
rarely do so year in and year out, even when the 
sums invested are considerable. On small sums 
under $100 a year, ‘he cannot earn anything like this 
rate with safety. 

More important than this, however, is the fact 
that good resolutions do not cause a mar, to sav 
money. If he has a premium to pay which he feels 
under moral obligation to meet, he will rise to the 
occasion and pay $200 or $300 just as readily as h: 
will pay $120 or $189. If he is depending on himseli 
to set aside the reserve portion of his premium, 
some temptation will come along and the amount 
will be spent before he realizes what he is doing 
This is human nature, and we are all subject to the 
same influence. 

Yet another argument is that companies founded 
on the one plan are sound and stable whereas com- 
panies founded on the other cannot be relied upon 
to pay their obligations when these obligations ma 
ture. The reserve carried by an old-line life insur 
ance company guarantees the contract, and gives 
to the holder of the policy a feeling of satisfaction 
and security which must be sadly lacking on the 
part of those who carry temporary insurance, that 
is if they are properly informed. One thing is re- 
quired of insurance above all others, and that is 
Absolute Security that payment will be made when 
the Sum Insured matures. It is impossible to have 
this feeling of security unless the company is found- 
ed on those scientific and proved lines which insure 
a continuance not oaly of the insurance protection 
but of the compary which guarant?es it. 
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we lead the nearest competitor by 665 points 
and the lowest by 5,230, 
If you are a live wire, investigate. 
A. G. BULLOCK, President 
RB. H. WRIGHT, EDGAR CC. FOWLER, 
Seeretary Supt. of Agencies 











Each year larger than any in the 
previous history of the Company. 
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new business during the, -h- four years. 


IMPORTANT FACTS relating to this 
basins | are shown by the following per- 


For farther information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 
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Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 
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MET PRESIDENT AND MRS. TAFT. 





P-udential Men Highly Favored In Na- 
tional Capitol—Visit Vice-President 
and Speaker Cannon. 





Managers and special agents return- 
irs from the $100,000 League Conven- 
tion of The Prudential, held in Wash- 
inzton April 13, 14, 15 and 16, report 
that it was one of their best treats 
s'\ce being connected with life insur- 
, ce. Following luncheon the first day, 
the convention convened in the large 
a sembly room of the Hotel Arlington, 
wonere for several hours matters per- 
ta ning to the Company were discussed, 
avd a rousing address delivered by 
President Dryden. 

\fter breakfast on the second day 
Division Meetings were held by the 
Eastern, Western and Southern Divi- 
sions, with Managers Andrews, Tasney 
and Lang, respectively, in charge. 

These meetings afforded excellent 
scope for heart to heart talks by men 
laboring under similar conditions and 
environments. Following luncheon, the 
entire party visited the White House, 
where each delegate was personally in- 
troduced to President and Mrs. Taft. 
The entire delegation also visited the 
office of and were introduced to Vice- 
President Sherman. Another interest- 
ing and pleasing feature was a visit with 
Speaker Cannon in his private office. 

From 4.30 to 6 P. M., the delegates 
were given a reception by Senator Dry- 
den in his beautiful Washington home, 
1539 Eighteenth street. Dinner was 
served at the Arlington Hotel and in 
the evening the entire party, or those 
so inelined, attended the Belasco The- 
ater. 

On Thursday, the forenoon was spent 
in seeing Washington, the scenery in 
the National Capital being enjoyed from 
comfortable seats in large autos secur- 
ed for the occasion. After luncheon, the 
delegates were given carte b'anche to 
do as they pleased. On Fridav morn- 
ing, a final meeting was held, after 
which the delegates departed for their 
several cities. 

A souvenir of the Convention was a 
beautifully gotten-up book somewhat 
similar to a rate book, the center of 
each page being given over to a list of 
delegates, officers of the League, pro- 
gram, photographs and descriptions of 
the principal points of interest, togeth- 
er with blank pages for autographs and 
notes. 

The officers of the League for the 
current year, gained by volume of busi- 
ness produced are: Robert J. Mix, 
nresident; J. R. Tapia, vice-president; 
William Dutcher, second vice-presi- 
dent; John S. Cranston, third vice-pres- 
ident and Herman Baruch, fourth vice- 
president, 





In Field For Puritan Life. 





F. E. White, formerly with the Co- 
lumbian Nationa] Life in New York and 
Chicago, has taken up his duties as 
Director of Agencies for the Puritan 
Life of Providence. 

The company has applied for permis- 
sion to do business in Connecticut and 
will gradually extend its business 
throughout the New England and East- 
ern States. 





Will Insure Women. 





The Cleveland Life has decided to 
hereafter insure women on the same 
terms as men. Speaking of the decision 
the company’s management says: 

“Women have come to belong to the 
business life and activities of the day; 
they belong to the breadwinning forces. 
It is therefore proper that they should 
have the same business opportunities as 
men. The old time prejudice against 
insuring women has gradually worn 
away and all of the first-class compa- 
nies now insure women. This company 
decided not to insure women only dur- 
ing its first year’s effort to get business 


company. This period being now over 
and the business of the company being 
thoroughly established, woman may 


now enter upon the same terms as 


man.” 





TRUSTEESHIPS—CERTAIN AND UN- 


CERTAIN. 


During the past week three articles | 
appeared in a New York paper, each | 
of which makes a strong argument in| 
favor of life insurance as a medium for | 


providing for one’s dependents and also 
for Instalment or Monthly Income poli- 
cies. 

One case deals with the handling of 
the Yerkes estate, which by the way, is 
in the hands of a receiver. The court 
in its decision says: 

“The decedent died on December 29, 
1905, and nothing whatever was done 
in regard to his property within this 
district. Large charges have been al- 
lowed to accumulate, taxes are in ar- 
rears on the main house for 1903, 1904, 
1905, 1906, 1907, and unpaid for 1908. 


Upon the gallery taxes are unpaid for | 
from 1904 to 1908 inclusive, and on the} 
aggregating | 


stable for 1903-4-5-6-7-8, 
about $200,000. 

“The gallery is advertised for sale in 
June, under a mortgage amounting to 
nearly $300,000. There is no insurance 
on the house or its contents. The de- 
cedent’s real estate, worth $2,000,000, 
and his valuable collections, worth $1,- 


000,000, are in the possession of one | 


not entitled to the possession of the 
real estate, nor paying any rent for it, 


nor entitled to a large part, if any, of | 
The latter might at} 


the collections. 
any time be taken from the State. 

“The non-administration has contin- 
ved for nearly four years and is likely 
te continue much longer. The property 
should be preserved in the hands of a 
disinterested person for the benefit of 
creditors. The complainant’s interest 
is only that of a creditor.” 

The decedent accumulated a vast es- 
tate during his life time. Preceding 
his death Mr. Yerkes made what he 
deemed definite provisions for carrying 
out a great work with his fortune, but 
at present there is grave doubts as to 
whether his desires will be accom 
plished. No better evidence of incom 
petent management could be_ given 
than outlined by the court as above. 


$30,000 Trust Fund Gone. 

Another case is outlined in a Tren- 
ton, N. J., special as follows: 

“John Sykes, one of the best-known 
lawyers of this vicinity, is being sought 
to-night by detectives armed with war- 
rants for his arrest on the charge of 
embezzlipg trust funds amounting to 
$30,000. Sykes is a lay preacher of the 
Methodist Church and has been for 
many years a specialist in real estate 
law. 

“Fire Commissioner Charles G. Cook 
swore out the warrants to-day, the spe 
cific allegations being that Sykes on de 
mand for the production of the estate of 
James Brooks, of which he was execu 
tor, turned over $15,000, but failed to 
render account of some $30,000 in cash. 
Cook’s lawyers, Buchanan & Buchanan, 
declare that Sykes has confessed to 
them that he had appropriated to his 
own use the rest of the estate and 
could not return it.” 

Gambled Away a Fortune. 

The third instance is that of a Mrs 
Anna Trafford, who it is said lost a for- 
tune of from $50,000 to $75,000 “play- 
ing the races” and now, in dire poverty 
is arrested for stealing two loaves of 
bread from a neighbor’s door, where 
the baker left it. Her husband, who 
died three years ago, is said to have ac- 
cumulated a fortune in South America. 
The widow speculated first in real es- 
tate and then tried to pick winners at 
Sheepshead Bay and Brighton. 

There is nothing more fickle than 
wealth. A fortune accumulated by 
strict attention to and a_ thorough 
knowledge of the business in which 





a As a prospective buyer of insurance is it not highly 
significant to you that this Company wrote during its 


FIRST FOUR WREKS 
B1,000,000 Insurance! 


And is it not further and doubly signifi- 
cant that we have, written, at the end of 


OUR SEHCOND MONTH 
62,000,000 Insurance! 


This company has passed the prime stage and has demonstrated beyond 
a doubt that it is founded on true insurance principles. It has behind it the 
unceasing offorts of a thoroughly organized corps of workers whose enthu- 
siasm and applied efforts of the past are a guarantee of the stable future of 
this organization. 

The ‘“‘SPECIAL POLICY” which we are NOW offering has had much 
to do with our success. Ask for particulars. 


J. WARREN LYT.E, President 


STANDARD MUTUAL LIFE INS. CO. OF AMERICA 


Home Offices : Twentieth Floor, Commonwealth Building, Pittsburgh 














INCREASE YOUR INCOME 


$50.00 to $100.00 Per Week 


We have a proposition that will interest every insurance salesman. 


It is clean cut, attractive, and appeals to every man who wants to make a 
dollar. 


Agents can devote a part or whole of their time to it and secure an income 
commensurate with their ability to write clients. 


It will not interfere with your other duties and add very materially to your 
weekly income. 


For full particulars drop a line to 


The F. Co., care The Eastern Underwriter, New York City 














one is engaged, soon dwindles under in- home office and a large attendance is 
different, neglectful management. anticipated. Jules Girardin, manager 

On the other hand nothing is surer at Chicago, promises to give the mem- 
in the fulfillment of its mission than bers a most enjoyable time. A very in- 
life insurance. If it is desired that a teresting program has been prepared 
specific income be given to wife, child- and an instructive session is assured 
ren or parents, the desire may be trans- On the last evening wil] be held the an- 


formed into an absolute certainty nual banquet. 

threugh life insurance, and the same is The president of the Association is 
true when it comes to the protection of Ira B. Mapes, general agent at Kanone 
ones business or the endowment of an City, Mo oe 


institution. 








In suecession to John A. McKellar re- 
signed to become an official of the Des 
Moines Life, Harry Winston has been 
appointed actuary of the lowa Insurance 
Department. Mr. Winston was formerly 
auditor of the Bankers Accident of Des 
Moines. 


Phoenix Mutual Meeting, Chicago. 





The General Managers’ Association 
of the Phoenix Mutual Life will hold its 
fifth annual meeting at the Annex (Con- 
gress Hotel Co.) in Chicago June 1-3 

Officers will be present from the 








CANVASSING LITERATURE 
THE EASTERN UNDERWRITER [27°52 :'pc%,,Pmpniets 


appearing in its columns and others, for which we are agents, that may be 
used to advantage by solicitors in the field, as follows: 
‘‘A BANKING PROPOSITION or TWO METHODS OF SAVING” 
Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 
“DO RICH MEN NEED LIFE INSURANCE? 4 
Giving Effective Answers in the Affirmative Price £1.50 per 100; 90c. per 50 
‘*A STORY OF TWO PYRAMIDS” 
Illustrating the Difference Between the Legal Reserve and Assessment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 
‘A SERIES OF APOLOGIES by the ROYAL ARCANUM” 
“THE TWISTER AND HIS METHODS” 
Price $5.00 per 1,000; $3.50 per 500; $1.25 per 100 
“THE TWISTER SERPENT”’ 


Price $6.00 per 1,000; $4.09 per 500; $1.50 per LOO 


‘*MODERN PRODIGIES OF LIFE INSURANCE” 
Price $6.00 per 1.000 ; $1.75 per 300; 75c. per 100 


‘COUNTER CONSIDERATIONS” 


Insurance for Property and Life Price $4.00 per 1,000 ; $2.50 per 500; 75c. per 100 





Samples of any or all of the above sent upon request, if accompanied by 
25c. postage 
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TOMPKINS WITH LIBERTY LIFE. 


of 
at 


Field Worker Manager 
With Headquarters 
Home Office. 


Veteran 
Agencies 


Charles L. Tompkins has been ap 
pointed Manager of Agencies for the 
Liberty Life Insurance Company of this 
city, succeeding to the position resigned 
several months ago by Herman Le Roy 


Mr, Tompkins is a man of wide expe 
rience in life insurance work. Fol!ow 
ing a successful career with the Metre 
politan Life, he was appointed a Supe 
visor with headquarters at the home 
office, which position he retained until 
the company by reorganizing its sys- 
tem of field supervision discontinucd 
the office of Supervisor Mr. Tomp- 
kins then took a Superintendency at 
Dayton, remaining with the company 
until about two vears ago, at wh ct 
time he associated with the Equitah « 
Life as Field Supervisor. His werk 
among life insurance men shou'd e:- 


pecially fit him for successful achieve 
ment in his new position. 


On December 31, 1908, the Liberty 
Life had 404 policies in force for a to- 
tal insurance of $885,681 Its admitted 


were $169,914; reserve holdings 
for the carrying out of policy contracts 
$46,174; capital and unassigned funds 
$121,748. 


assets 





PYTHIAN RATES INADEQUATE. 
Despite Special Assessment Funds of 
Association are Decreasing—Burden 
on Old Members. 


The board of control of the insurance 
department of the Knights of Pythias is 
considering the situation in which the 
old members find themselves because of 
the inadequate rates previously charg 
ed. In spite of a special assessment in 
February those who have not been 
transferred to the new ciass—in which 
adequate rates are charged—ran behind 
$98,000 in the first three months of this 
year. The period in which the members 
of class No. 4, which is the old class, 
could transfer without medical examina- 
tion to the new class, No. 5, was extend 
ed to March 31. The new class is pay 
ing based on the Ameriacn table 
of mortality experience. 

The extra assessment has resulted in 
he reduction of class No. 4 16,004 
members with $28,894,500 insurance. At 
the close of last year the mortuary fund 
of the class amounted to $1,274,474. The 
extra assessment produced only .about 
248,000 and at the close of March the 
fund has been reduced to $1,176,097. 
Class No. has increased its member- 
ship 54,910 with $80,950,000 of in- 
urance. The mortuary fund was $910. 
172 at the of last year and on 
March 31 it had increased to $1,137,849 

Of the 16,004 members holding fourth 


rates 


to 


to 


cose 


class polici 718 are between 71 and 

vears old, 356 are between 75 and £0 
ij are between &0 and &5 and-3 are over 
&5. It is estimated that the mortality on 
the members above 70 alone will be suf- 
ficient to exhaust the entire mortuary 
fund to the benefit of the class.—New 
York Commercial. 

B’rith Abraham Criticized. 

The business methods of certain offi- 

cers of the Independent Order of B'rith 


Abraham of the United States is se 
verely criticized in a memorandum by 
William H. Hotchkiss, State Superin- 
tendent of Insurance, on reports sul 
mitted to the department of an exami- 
nation, made into the condition and 
Order A deficit amount- 
thousand dollars has 
and the finances of the 
are now declared to be “in good 
and sati to the In- 
Department 

An examination of the company 
January 21 last which showed. ac- 
to Superintendent Hotchkiss’ 
an apparent deficit of 


af- 


fairs of the 


ing to several 


heen restored 
order 
condition sfactory” 
cnrance 
made 


on 


cording 


mnemorandum 
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A BAND OF HUSTLERS AND PROD UCERS. 


The above are men connected 
with the Michigan Agency of the Mutu- 
al Benefit Life, Johnston & Clark, De- 
troit general agents, who earned the 
distinction of being enrolled on the 
Company’s Honor Roll of 100 men, the 
leading producers for 1908. These 
seven men, reading from left to right, 
are: Top row: Carroll H. Perkins, 
Theodore E. Trombley, T. Y. Sebring 
and George H. Beach. Lower row’ 
Monroe Rosenfield, F. A. Smart and F. 
C. Campbell. 

Mr. Perkins is district manager at 
Grand Rapids and Mr. Sebring occupies 


seven 


a similar position at Kalamazoo. The 
$39,826.67 and “laxity or worse” in the 
business methods of the Order. It was 


contended by the grand officers that a 
portion of the deficit was secured by a 
mortgage, but admitted that there was 
a considerable deficit in the funds of 
the Order. Certified checks, represent- 
ing the remaining deficit, other than 
the amount claimed to be secured by 4 
mortgage, were presented to the de- 
nartment on April] 12. A _ re-examina 
tion was made at the request of the 
officers, which showed “that the defi- 
ciency previously existing has been ful- 
ly made up.” 





Northwestern Mutual Week. 


Last week was a great week with the 
Northwestern Mutual Life in Denver. 
When the Union Pacific pulled in there 
on Sunday afternoon, it had among its 
nassengers, George C. Markham, presi- 
dent of the Northwestern Mutual: H. F 
Norris, superintendent of agents, and 
G. F. Markham, special loan agent of 
the Company. They were met at the 
station by Jesse M. Wheelock, general 
agent for Colorado and New Mexico. 
Speaking to a reporter, President Mark- 
ham said: 

“Colorado has attracted mv attention 
because of the wonderful business which 
has heen done bv our comnany in the 
State. We have loaned to the State of 


other five make their headquarters at 
the Detroit office. 

The writings of these men during 1908 
aggregated nearly two million dollars, 
and it is doubtful if seven men could be 
gotten together in Michigan who equal 
led their record—certainly not connect- 
ed with any single company. 

The Michigan agency of the Mutual 
Benefit is made up of men of the high- 
est caliber. For conventions, agency 
meetings, etc., there is no need of going 
outside of the staff for talent to make 
the occasion a most enjoyable one, but 
that they are producers also is shown 
by the paid business reported to the 
company annually. 


Colorado alone $4,000,000, and every dol- 
lar has been loaned on gilt-edged secu- 
rity. Proportionally speaking, it is the 
best State in the Union with us and the 
strides that have been made in this 
State have attracted our attention. 

“Colorado, especially Denver, has 
made a remarkable progress, and we 
are looking to this section to make the 
record in increase of business this year. 
We are greatly pleased with the finan- 
cial outlook in Denver.” 

Denver is the third largest agency, 
New York being first, Chicago second. 

The party were entertained at lunch- 


eon by Mr. Wheelock, at the Denver 
Club Monday. Tuesday a committee 
from the Real Estate Exchange and 


Chamber of Commerce and others form- 
ed an automobile party, showing Mr. 
Markham and party the _ increased 
growth of the city. On Wednesday the 
Chamber of Commerce and Real Estate 
Exchange gave a joint luncheon for Mr. 
Markham and party at the Albany 
Hotel. ~ 

Change In Cabinet. 





The field men who have qualified for 
membership on the President’s Cabinet 
of the Southern States Life of Atlanta 
for the second quarter of 1999 are: H. 
N. McAfee. Georgia: G. J. MeDewell 
South Carolina: J. C. McDaniel, Flori- 
do: 7 <A. Barton, Alabama. 
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YOUR BEST OPPORTUNITY! 


Manager Wanted for Boston 
One of the leading Old Line life insurance companies with an excellent 
a manager for Boston and victnitv. 
ALLOWED IN ADDITION TO OFFICE RENT. 
Most unusual opportunity for the right man. 
Address ‘“‘OPPORTUNITY ” 


LARGE COLLECTION 
Full renewal and com- 
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NEW YORK CITY 
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Policyholders Urged to Allow Policie 
to Remain Intact—Borrowing From 
Beneficiaries. 


The New England Mutual Life, whi! 
recognizing the demand for the inse 
tion of loan values in policies, also re: 
lizes the desirability of keeping the pol 
cy intact for the purpose for which ji 
was intended, and to those contempla' 
ing the securing of a loan, and thos 
who have already secured a loan, th 
tollowing letter is addressed: 

“First—Don’t make a loan on you 
policy if you can possibly prevent it. + 
policy was made to hold. The !oan sy 
tem is not good. Think twice befor 
you give way to the temptation of ho: 
rowing on your policy. There is man 
a way to tide over a tight place with 
out using your policy to obtain money 

“Second—Don’t forget that when yor 
taake a loan on your policy your ar 
borrowing from your wife, children, o: 
other worthy beneficiary, and not from 
the company. 

“Third—If you are compelled to bor 
row, endeavor to pay off the loan a 
soon as possible. The company will ac 
cept part or the entire repayment at an 
time. 

“Fourth—Keep in mind the fact tha 
if you are urable to pay off your loar 
you should take out additional insu 
ance to cover the indebtedness, and thn 
continue for your family the full amoun 
of insurance protection.” 


IN REGARD TO ANNUITIES. 


New Jersey Measure Amending Section 
6 Chapter 72 Approved by Gover- 
ernor Fort. 

The bill amending Section 6 of Chap 
ter 72 of the 1907 New Jersey Laws 
passed by the recent Legislature of that 
State has been approved by Governor 





Fort, his signature having been at 
tached thereto. The amendment pr 
vides that: 


“Section six of the act of which thi 
is an amendment be amended to read 
as follows: This act shall not apply 
to annuities or to corporations or ass« 
ciations operating in the assessment or 
fraternal plan, and the first, second 
sixth, eighth, ninth, eleventh and (thir 
teenth) twelfth provisions of sectior 
one of this act shall not apply to indus 
tria] policies; and in every case wher: 
a contract provides for both insurance 
and annuities, the provisions of this act 
as to contents of policies shall apply 
only to that part of the contracts whic! 
provide for insurance, but every con 
tract containing a provision for a d 
ferred annuity upon the life of the as 
sured only (unless paid for by a sin 
gle premium) shall provide that in the 
event of the non-payment of any pre 
nium after three full years’ premiums 
shall have been paid, the annuity shal! 
automatically become converted into a 
paid-up annuity for such a proportion 
of the original annuity as the number 
of completed years’ premiums paid 
bears to the total number of premiums 
required under the contract.” 





Will Break Records. 


Indications are that the month of 
April will be a record-breaker in th: 
way of production on the part of Hom: 
Life field men. If so it will be a splen 
did tribute to Vice-President Marshall 
in whose honor the special effort is b« 
ing made. 





Convertible Term Policies. 
twenty-three forms of 
policies issued by the Cleveland Life 
are ten, fifteen and twenty-year con 
vertible term policies. The provision 
for conversion gives an option to change 
to any other form without medical ex 
amination during the first five years, 


Among the 
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THE ADVANTAGES OF TEAM WORK. 


Edward A. Woods, Manager Pittsburg Agency Equitable Life Assurance Society.” 


Joint Work. 

oint work is invaluable to even the most 
wrienced agent; it is absolutely essential 
the success of the new man. 
ine of the difficulties in training new men 
ve successful life insurance agents is that 
ey do not appreciate this fact. There are 
hy times when every old* agent badly 
.ds to do joint work. Many such an ageat 
; prolonged the discouraging period that 
uld have been successfully ended had he 
ie joint work. 
Men who understand the necessity of ap 
nticeship to or working jointly th some 

in learning to be even barbers, black- 


» iths. or glassblowers—and sometimes with- 


any remuneration—seem to think that 
insurance can be learned theoretically 
m books and cirenlars and that joint work 
an unnecessary loss of commissions, 
ny of such, too, often never make any 
nmissions at all and give up, as a failure, 
business in which they might have suc- 
ded, with proper training, through joint 
rk 


"After years of medical instruction, medical 


dents and even doctors of ability and ex- 
jence are not only willing but anxious to 
ctice with older physicians and surgeons; 
fact, the most experienced and successful 
vsicians are constantly anxious to call in 
er physicians on medical cases. 
\ legal student or a young member of the 
r feels himself fortunate in being able to 
m an association with a firm of success- 
il attorneys, and for years is content to 
ve them for little or no compensation, 
learn from them. Even among success- 
lawyers, few great law suits are con- 
ted by a single attorney. Joint work here, 
in medicine, is the rule in important cases 
ong the oldest, most experienced and most 
cessful attorneys. Did you ever hear of 
creat law suit conducted by a single at 
ney? 
Yet, strange to say, there are old and ex- 
ienced life insurance men that do not 
the advantages of constantly doing joint 


rk! 

Why Should Joint Work be Done? 
lirst.—Joint work should be done because 
will make a better life insurance man of 
u. Any man you wark with can teach you 
mething. Any two men know more than 
her one of them, and by working jointly 
th various agents at differént times and 
different cases, you will get ideas, facts 
4d suggestions of manner and method that 
| be invaluable to you the rest of your 
urance life, irrespective of whether you 
sed particular cases or not. Continued 
nt work is a liberal education to every 








Reproduced from a Copyrighted Letter to 
ents by permission of Mr. Woods. 





WANTED 








FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 








CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district. Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 











PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 
K. B. P.. EASTERN UNDERWRITER. 











STOCK SALESMEN 


A fully protected and guaranteed Life 
Insurance A oper one s stock is 
t re e > 

Nonsaghiy established, dividend 
) ion, and secure 
Dee aman ofalarge Trust Company. 
Salesmen will be furnished 


f lders, who are among the 
mes CO em and well known business 
men—bankers, manufacturers and edu- 
cators—in the = > 
Liberal compensation salesmen 

1 ress, SOUTHERN PROFIT. 
Coane ) STERN UNDERWRITER, NEW 


YORE, N. Y. 








jusurance man. Sometimes the newest agent 
in the business, in working jointly, will vive 
it valuable idea to the most experienced man. 

Second.—You will work better and harder 
yourself. A man plays a better game of golf 
with a com tor or partner. A horse or 
au bicycle rider makes better time with a 
pice maker. Having a working partner will 
stimulate you to better efforts yourself. You 
will do your best before another agent. You 
will have one familiar with the case to ad- 
vise with; you will keep going along in het 
ter spirits and do in every respect better 
work because of doing team work. Many an 
agent who, working by himself, would have 
become tired out or discouraged before the 
end of an unsuccessful day’s canvassing, 
will, stimulated by a partner, keep going 
and by a supreme effort successfully land a 
case at the end of the day. 

Third.—Joint work will keep you in better 
spirits, on edge, give you that self-confidence 
that is absolutely essential in this or any 
other business. In a team working together, 
exech draws inspiration from the other, each 
encourages the other and each coaches the 
other. Men get out of form in life insur 
anee as they do in athletics, and a working 
mate acts as a trainer or coach. You cannot 
see where you are making a mistake; your 
partner, perhaps fresher than you at the 
time, not only sees the case from a different 
point of view but you find out from him 
what mistake you are making. You may noc 
only get the case in point, but you become 
a fresher, more active and successful man 


instead of prolonging a period of despond- 
ency. 

Fourth.—You have more influence on the 
applicant. Just as two lawyers or two doe 


tors supplement each other, so with a team 
working upon a certain case. Each corrects 
the other’s slips or mistakes, and one presses 
home an argument that he sees will be effec 
tive but_only lightly touched upon by the 
other. While one member of a team is 
earnestly talking, the other is watching the 
effect and readily smooths over an unfor 
tunate impression or straightens an argu 
ment seen to be powerfnl. 

Fifth.—-Because it will make more money 
for you. The best and most successful work 
in this agen¢y has almost always heen done 
by team men. Few old and experienced 
agents need to be urged to do team work 
An old agent who has not learned the neces 
sity of team work is, with rare exception, 
a man who will never become a broad. sue 
cessful, big insurance man. The very feel 
ing that he cannot learn anything by joiat 
work will restrict his ability. Not only will 
joint work save many a ease that would 
otherwise be entirely lost, but the securing 
of the cases and the maintaining of the 
spirits will keep many a man energetically 
at work, who otherwise should be working 
ineffectively or not at all, and every com 
petent observer will admit that more effec- 
tive work per week is done by two agents 
working jointly than by the same two work 
ing separately. 

How Should Joint Work be Done? 


Not necessarily by two men working to 


gether. Some times this would be the great 
est mistake and the best work could be 
done separately. One ageut may know all 
about a prospect who should be insured. 


He may not know him at all or he may know 
him too well. He may not be agreeable tu 
the prospect. To try to insure the man by 
himself might result in almost certain fail 
ure, but the selecting of anuther agent with 
perhaps more influence upon the prospect, 
with a temperament or manner better adapt 
ed to influencing him, may secure a case that 
would otherwise be lost alsolutety. 

Many a joint case has been secured where 
the first agent antagonized the prospect—as 
is sometimes necessary in order to wake a 


man up. Sometimes to get a man to think 
ing it is necessary to speak plainly, eveu 
harshly; but the result often is that the 


agent who thus sets a man thinking offends 
the man’s dignity and is not the one tu 
close the case. But another agent, working 
in partnership, perhaps unknown to the pros 
pect, building upon the first man's effective 
work, may close the case. This has repeat 
edly been done in most important cases. 
After you have worked a certain length of 
time on a case, you become stale and you 
know you will cease to influence the man; 
you have said practically all you can in your 
way; you have worn out your welcome, 
you have visited him so often that you feel 
yourself he is tired seeing you; you are at 
the end of your string. A fresh partner ts 
not in this condition; but he has, if vot 
something new to say, a different manner of 
putting it; he can perhaps obtain an entree 
where you cannot, and his work upon the 
case may secure the application where you 
have apparently struck a dead center and 
would not only get nothing but perhaps an- 
tagonize the prospect by your effort. 
When Should Joint Work be Done? 
Real, scientifically professional life insur- 
ance work is best done by team play. 
Suppose it were possible for you to have 
worked some, at least, with every person 
in the agency. Can you imagine how it 
would broaden your experience! What ideas 
would you not get from such a wide experi- 
ence on how best to select prospects; how 
to prepare the case; various methods of in- 
troducing yourself and your business to the 
prospect; how to present and arrange the 
matter of settlement; the best ways of secur- 
ing the signature, of meeting competition, of 


presenting just the right policy and premium 
and amount. 


The best agents get in a rut: have their 
periods of discouragement; get set in their 
ways; become accustowed to sell certain 


kinds of policies only, to canvass 
certain class of people or in a 
tion. Even apn animal likes 


among a 
certain loca 
to change pas 


ture and there is no insurance man but 
who is better for occasionally picking out 


the proper persons and cases and selecting 
perhaps a different field in which to do joint 
work. It is necessary in this business, for 
a man to be greatly successful, to be a big, 
broad man. The agent who is constantly 
worrying about the commission he is divid 
ing is often the man who never has any com 
mission to divide. , 





PRUDENTIAL FIELD CHANGES. 
Pacific Coast Division Created—includes 
Fifteen States and Hawaiian Islands 
—President Dryden’s Announce- 
ment. 


The Prudential has rearranged the 
territory in the Western and Southern 
Divisions of the Ordinary Department 
by establishing a fourth division, which 
will embrace the States of Califorma, 


Oregon, Washington, Nevada, Idaho, 
Montana, Wyoming, Utah, Colorado, 
North and South Dakota, Nebraska, 


Kansas, New Mexico, Arizona and the 
Hawaiian Islands, and which will pe 
known as *he Pacific Coast Division. 
The territory will be under the super- 
vision of George B. Speer, Supervisor of 
Ordinary Agencies, at the Home, who 
will have as his assistant as traveling 


assistant supervisor, Robert S. Boyns, 
now manager at San Francisco. Mr. 
Boyns will take up his new duties 
May 1. 

Speaking of the change, President 
Dryden in a letter to the field staff 
says: 

Mr. Boyns has been selected for this im 
pertant post on account of his ability as a 
field manager and organizer and becruse of 


his loyalty to the company and his general 
knowledge of the Coast and the far west 
ero section, where he has successfully re pre 


sented the Prudential since 1902. His head 
quarters, until further notice, will ve main 
tained at rooms 706-78 Humboldt Savings 
Bank Building, San Francisco Mr. Boyns 
will divide his time among the various dis 
tricts which may need his attention, and his 


efforts will be mainly in the extension and 
strengthening of the present agency organi 
zation and in the establishment of new dis 
tricts. Under this new arrangement it is 
predicted that the Pacitic Division will rapid 
ly become an important factor in the produc 
tion of Ordinary business, and all managers 
now operating within its borders will be 
expected to co-operate heartily with the new 
directing forces Managers of the Pacific 
Division will hereafter conduct their official 
correspondence with Mr. ~ _ at Newark 

The Western Division will, beginning with 





May ist, include the States of Missouri, 
Iowa, Minnesota, Wasconsin, Michigan, I 
linois, Indiana and Ohio. All Ordinary agen 


cles located in these States will be under 
the management of Mr. Fred W. Tasney 
The Southern Division will remain the 
same, except that the States of Missouri and 
Kansas will be transferred to other Divi 
sions, as above mentioned Mr. Cyrus Hl 
Lang will continue to manage the Division, 
with the exception of the two States named 


The Eastern Division will be looked after 
is usual by Manager Edward S. Andrews, 
no changes in this Division being con 
templated. 

Among Army and Navy Men. 

Arthur F. Boles, formerly special 


agent under Manager Boynes of the Or 
cinary Department of The Prudentia 
at San Francisco, has been appointed 
Manager of the Army and Navy De- 
partment, Pacific Division of the com 
pany, with headquarters at San Fran- 
cisco. Mr. Boles has specialized on in 
surance among the men of the army 
and navy for several years and is well 
competent to manage this division. 





Walter M. Lang, manager of The Pru- 
dential] at Manchester, N. H., feels high 
ly satisfied that he returned to the ser- 
vices of the company. After success 
fully representing The Prudential for 
several years he resigned about a year 
ago to take an official post with the In- 
terstate Securities Company of Man 
chester. The old love for company and 
work asserted itself with the result 
that Mr. Lang is again sending in ap- 
plications to The Prudential from the 
former stamping ground. 





1860 49th Year} 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


$21,708,901.70 


1409 


Liabilities (including Di- 

vidend Endowment 

Fund).. -eeees 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends) ........... 1,970,463.00 
Net Surplus............ 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 


gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 


$167,700 was added to surplus ac- 
count. 























RELIANCE LIF 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 


Agents in 
PENNSYLVANIA 
O1ul0, IOWA AND ALABAMA 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Beston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week————-—— 





Subscription $3 Per Ansum 
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NO MORE SOLICITORS WANTED 


FOREIGN AGENCIES TERMINATED. 





New York Life Takes Unprecedented 
Action To Comply With Laws of 
Empire State. 





It is stated that the New York Life 
Insurance Company will on May 1 
cease further operations in the building 
up of an agency organization and re- 
frain from appointing any new agents. 

When asked as to the correctness of 
this statement, Second Vice-President 
E. R. Perkins in an interview with a 
representative of The Eastern Under- 
writer, said that such action had been 
definitely determined upon. 

He called attention to the fact that 
the business of the New York Life thus 
far for 1909 was about $7,500,000 more 
than for the similar period of 1908, and 
that the Company at the present time 
is writing business at the rate of from 
$175,000,000 to $180,000,000 per year, 
which is considerably in excess of the 
limit allowed by the New York Insur- 
ance Law. 

For instance; on Monday of this week 
370 applications were received for a to- 
tal insurance of $990,000. If anything 
like this pace is kept up it is clearly 
evident that something will have to be 
done, and certainly there is no incen- 
tive for putting on additional agents. 

Curtailing Foreign Operations. 

The company has issued notice of 
a discontinuance of business to its rep- 
resentatives in the Philippines, Japan 
and China, the order taking effect as 
secon as affairs can be reasonably closed 
up, or at least within thirty days, and 
it is expected that the transaction of 
business in all foreign countries except- 
ing Europe, Canada and Mexico will be 
discontinued in the near future. Some 
of these fields have been decidedly pro- 
fitable to the company. 

The Havoc Wrought. 

When the above steps are taken the 
havoc wrought in the organization of 
the New York Life will be tremendous. 
From a staff of agents numbering 8,000, 
producing an annual business of $360,- 
000,000, the company has found it nec- 
essary to take first one step and then 
another for the purpose of keeping the 
volume produced within the limit al- 
lowed by the law. 

First—Announcement was made that 
no more business would be accepted 
from brokers. 

Second—It was decided to place a 
ban on Term Insurance, writing this 
class of business only in special cases 
for a specific purpose, and then only 
paying a very smal] commission to the 
agent through whom the application 
Was received. 

Third—The cancellation of the con- 
tracts of all part time men and a very 
material reduction in the number of 
branch offices. 

Fourth—Discontinuance of business 
in several foreign countries, including 
Japan, China and the Philippine Islands. 

Fifth—The decision to refrain from 
employing any new agents. 

Sixth—The probable withdrawal from 
practically all foreign countries, a fea- 
ture now receiving the serious consider- 
ation of the management. 

In the meantime the field force has 
been reduced to some 2,000 in number 
and the annual production of new busi- 
ness decreased to almost one-third what 
it was formerly. The outstanding in- 
surance in force has fallen from $2,061, 
593,886 at the close of 1905 to $1,993- 
559,601 on December 31, 1908—a net 
loss of nearly seventy millions in four 
years. 





THREE LESSONS IN SAVING. 





A life insurance solicitor made it a 
rule to canvass at least ten persons 
daily, in addition to his regular collec-. 
tion work—he represents an Industrial 
company. To be certain that it would 





be done, he put into his pocket every 
morning ten of the company’s advertis- 
ing folders, and at some point in the 
conversation with a new “prospect” 
handed him a folder. When the folders 
were all gone he knew that he had livea 
up to his rule that day. The sort of 
policies sold in such cases bring com- 
missions of seventy-five cents to sever- 
al dollars. Out of these commissions 
he provided a margin for saving. The 
first policy sold each day paid ten per 
cent. of the commission into his sav- 
ings-fund—if it brought him a dollar he 
put ten cents aside. The second paid 
him twenty per cent. on itself, and also 
raised the first to twenty per cent., so 
that where he saved only ten cents 
from one policy, he saved forty cents 
from two. The third, fourth and fifth 
policies made them all yield a saving 
of twenty-five per cent., and when he 
was able to sell more than five he put 
the whole commission on the others in- 
to savings. If he visited a man to-day, 
talked with him, got him interested, 
and was told that he might call again 
next week, he charged ten per cent. off 
the commission for the first visit. If 
a second visit was paid, and the man 
still postponed application, twenty per 
cent. was charged; thirty per cent. for 
the third visit, and so on. If the man 
was finally landed on the fourth visit, 
that policy, though it were the only one 
written that day, paid these accumu- 
lated charges as well as regular per- 
centage to his savings-fund. This led 
him to go back again and again to a 
difficult prospect, and thus finally reap 
the results from previous work. 

A man and a girl were engaged to be 
married. The girl bought a china pig 
savings-bank, and the couple began 
dropping spare change into it, the man 
occasionally putting in a dollar bill. 
Their plan was to break piggy open 
when he would hold no more coin, and 
buy a piece of furniture with the 
money. This was one of those long, 
sensible engagements. When piggy 
was full, relatives on both sides were 
offered the privilege of estimating how 
much he held. Ten cents was charged 
for each estimate. Whoever came réar- 
est the actual amount was to receive a 
dollar. If the estimate hit it to a cent, 
$2. The first pig, after two months’ 
saving, yielded $18.17 on his own ac- 
count, and to this was added $1.60 net 
from the estimates. Twenty dollars 
went into a library table. A second pig 
was bought, filled in the same way, and 
yielded nearly $30, which purchased a 
couch. A third pig bought a thirty-five- 
dollar sideboard in six weeks. Then the 
couple were married. 

A bookkeeper, thirty years old and a 
bachelor, earned $35 a week, and spent 
more than half of it on amusements. 
Going past a bank every night on his 
way to a car, he got into the habit of 
depositing one of his five-dollar bills on 
pay-night. Didn’t miss the money, and 
had a feeling that somehow he was 
growing shrewd and virtuous. At the 
end of a year there was a deposit of 
$260 to his credit, plus $10.40 interest. 
“What’ll $260 buy me?” he asked the 
star boarder, who was in the life insur- 
ance business: It bought him a ten- 
year endowment policy for $2,500, leav- 
ing his interest in the bank; and now 
he means to follow the plan until the 
policy matures. At forty-one years of 
age he will get $2,765 cold cash, and 
bave also about $125 that his insurance 
money has earned him while being 
piled up at the bank.—Saturday Even- 
ing Post. 


New Members Added. 








At the regular montaly meeting of 
the Life Underwriters Association of 
New York held at the Lawyers Club 
Tuesday, the following were voted to 
membership in the organization: Wil- 
liam N. Compton, John Hancock Mu- 
tual; Thomas Burke, Metropolitan; 
Edwin C. Foppert and M. Mayce, Pru- 
dential. 


COL. HINDMAN’S ASSISTANT. 





Thomas C. Hindman, Nashville Manager 
of Mutuai Life, Joins Forces of Nor- 
wich Union Life. 





Thomas C. Hindman, manager for the 
Mutual Life at Nashville, covering one- 
half of the State of Tennessee has beeu 
appointed Assistant United States 
manager of the Norwich Union Life of 
England, which society recently arrang- 
ed to enter this company for business, 
making a deposit of $200,000 in Tennes- 
see and appointing Col. Biscoe Hindman, 
as its Manager, 

Thomas C. Hindman has been prom- 
inently and successfully identified with 
insurance for the past quarter of a cen- 
tury. His highly creditable fight for the 
creditors of the old Columbian Fire of 
Louisville is well and favorably remem- 
bered by the insurance fraternity of the 
country. 

Some twelve or fifteen years ago he 
joined forces with his brother, Col. Bis- 
coe Hindman, at that time manager of 
the Mutual Life for Kentucky and Ten- 
nessee. Later when territory was di- 
vided he was given the management for 
Tennessee, with headquarters at Nash- 
ville at which office he has presided 
since that time, although the Tennessee 
territory was divided and an additional 
oflice established at Memphis. 

Mr. Hindman, is in the neighborhood 
of 50 years of age and like his brother 
Colonel Biscoe Hindman, is well posted 
in insurance affairs. They will make a 
great team and plant the Norwich Union 
Life in a creditable manner throughout 
the United States. 





ENTERS SUIT FOR RENEWALS. 





Case of E. J. Wessels Against John I. D. 
Bristol To Be Settled 
In Court. 





Suit has been entered in the New 
York Supreme Court by Edward J. Wes- 
sels against John I. D. Bristol, General 
Agent and the Nortawestern Mutual 
Life as co-defendants, for an accounting 
for the commissions and renewal com- 
missions claimed to be due and to be- 
come due under his former contract up 
to December 31st, 1917. 

The complaint shows that plaintiff 
sues for $36,305, the value of his re- 
newal interests and $50,000 additiona: 
for damages sustained through breach 
of contract. 

Mr. Wessels also has a suit against 
Albert Turner (Mr. Bristol’s son-in-law) 
for $1,458.51 commission in a “division 
case” whica Mr. Wessels claims he took 
up at Mr. Turner’s request; also the 
renewal commissions, and a further 
first commission on a $50,000 conver‘- 
ible term policy which will shortly be 
changed to a more costly form. 





A spark from a traction engine start- 


ed a fire near Salisbury, Md., last Thurs- * 


day that caused damage to the extent 
of $20,000. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best. possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
INO. 00. accepsceves 44,476,655.68 
Ns onde s00 cncveceess 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














Economic Life Deal. 











The local stockholders of the Eco- 
momic Life Insurance Co. of Delaware 
expect to sustain considerable loss un- 
der the terms of the deal by which the 
company is to be merged with th2 Pos- 
tal Life Insurance Co. of New York. A 
large amount of the stock is owned 
here, and the shares have been selling 
all the way from $13 to $21. 

Under a contract approved by the di- 
rectors two proposals are made to the 
stockholders. Under one arrangement 
the Economic Life shareholders are 
offered the book value of their stock 
$10 a share, minus the outstanding in- 
debtedness of the company. Under the 
other plan they are offered an oppor- 
tunity to exchange their stock for an 
equal amount of tae Postal Life stock, 
minus the Economic Life debts. The 
stockholders hold that acceptance of 
either proposition will involve loss.— 
New York Commercial. 





For the loss of one finger, a verdict 
of $1,000 was awarded to Betty Abrams 
by a jury in Justice Schmuck’s part of 
the New York City Court, in her suit 
against John M. Halfer, a druggist, at 
140th street and Lenox avenue. The 
finger was burned in a solution of car- 
bolic acid given to relieve an injury. 











Good 
General Agency Contracts 


can be secured from 


National 


Lite Jusurane Company 
Montpelier, Wt. 
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BE A PERSISTENT PRODUCER. 





The first quarter of 1909 has passed 
yy. Have you taken stock of your pro- 
juction during the period to see that 
you have secured one quarter of the 
jusiness, which, at the beginning of the 
year, you had decided upon as the 
mount you would produce during the 
vear? 

How many of you can answer this 
juestion in the affirmative? Are there 
not some of you who can not answer 
the question at all for the reason that 
you have never set a mark for yourself 
to aim at as your year’s production? 

To those particularly, if any such 
there be among you, who go on month 
after month without any fixed intention 
as to the amount of business you mean 
to write and pay for during such time 
and to the whole agency force general- 
ly I desire at the beginning of the sec- 
ond quarter of 1909 to call your atten- 
tion to a few points. 

None I think will be found to disa- 
gree with me when I say that no great 
work was ever accomplished by chance. 
No great picture was ever painted by 
an artist daubing a brush of paint 
across a canvas unguided by intellectu- 
al intelligence or forethought. No 
handsome structure was ever erected 
by throwing building materials together 
in any haphazard or spasmodic manner. 
So it is with the work of the success- 
ful life insurance agent. No sporadic 
or aimless effort will ever produce re- 
sults, To make a success, you must 
work systematically; lay down for your- 
selves certain rules and having done 
so, see that they are complied with; 
set for yourselves a point to be reached, 
no matter whether it is every day, 
every week or every month, only set 
it, and then honestly and conscientious- 
ly strive to attain it. Have any of you 
ever striven, say, for the period of one 
month, to write on the average one ap- 
plication a day? In the course of my 
experience I can recall one man who 
set himself every year the mark of one 
application a day, or 365 during the 
year and for four successive years dur- 
ing my association with him, he never 
failed to more than accomplish the task 
he had set for himself. What has been 
done by others, and this is not by any 
means an isolated case, can be done by 
some of you. Just think what it would 
mean to this company if we had ten 
men only who had made up their minds 
to produce such a record. Not only 
would it mean an enormous increase in 
volume of business, but what an effect 
it would have on the agency force of 
the company. The spirit of emulation 
is one of the strongest stimulants and 
if we could once get a record started 
among our representatives, there is no 
telling where it would end. Of course 
to accomplish such an end means work, 
steady, systematic work. It won’t do 
to go at it in any haphazard way, you 
must lay your plans, make up your lists 

of persons to call on, determine to have 
so many interviews each day, and fix 
definitely the application you intend 
to secure on that day.—Robert F. 
Moore, Agency Secretary Southern 
States Life. 





Home Life of America Appointments. 
The Home Life of America reports the 
following promotions: Agent W. H. Quil- 
lan to assistant superintendent at Milford, 
Del., and Agent W. F. Bowen to assistant 
superintendent at Dover, Del. 

The leading assistant for Industrial in- 
crease for first quarter is Samuel W. Lang 
ham, Southwark District, Phila. The lead- 
ing agent on Industrial increase for Pennsyl- 
vania ts Charles Price, Southwark district, 
VYhila. The leading agent on Industrial in- 
crease for Delaware is Agent M. J. Quill. 
Wilmington. The leading assistant on Ordin- 
ary production is J. F. Bowermaster, Lancas- 
ter, Pa. Agent A. Siegler of Tancaster is 
the leading Ordinary producer. 

James Gaffney and Fred M. Nettleship 
have been appointe agency assistants in the 
Ordinary department of the Home Life of 
America, executive offices at Philadelphia, 


Pa 
Marcus Laster, John A. Gaul and B. A. 


turns have been appointed agents in the 
Ordinary department, writing from the home 
office. Other appointments are: Milton 

Gehman, Perkasie, Pa.; J. B. Krause, Read- 
ing, Pa., and J. J. Costello, Bradford, Pa. 





NO SAVINGS BANK INSURANCE. 





Superintendent Hotchkiss Urges New 
York Legislature to Wait Results of 
Massachusetts Experiment. 


Senator Meade has decided not to try 
to secure the passage by the New York 
Legislature this year of the bill permit- 
ting savings banks to open insurance 
cepartments. He is probably influenced 
in his decision by the receipt of a letter 
from Superintendent Hotchkiss of the 
New York Insurance Department which 
reads in part as follows: 

“Unquestionably something along the 
lines of the Massachusetts statute pro- 
viding for savings bank insurance and 
annuities is coming. I am, however, 
very doubtful whether our public is yet 
sufficiently interested to warrant its 
adoption this year. In fact, would it not 
be better to await the result of the 
Massachusetts experiment and the adop- 
tion of the scheme by some of the more 
important and old savings banks before 
we definitely decide to endeavor to en- 
act a similar law here?” 





The Prudential has opened a new dis- 
trict at St. Louis to be known as St. 
Louis No. 5, placing A. L. Bu Dard, 
formerly assistant in the St. Louis No. 
2 district, in charge. Mr. Bu Dard has 
been connected with the company since 
January, 1903. 





Superintendent W. A. Thompson, of 
the Minneapolis No. 1 district of The 
Prudential, showed the proper spirit 
when the company opened up a new 
district in that city as will be noted by 
the following: 

“I have to report that Minneapolis 
No. 2 was launched under most favor- 
able conditions, and the true Prudential 
spirit manifested should carry it for- 
ward in the work to a splendid record 
in 1909. As a token of appreciation of 
the good work done in the past by that 
portion of the staff transferred as a wel- 
come to the new superintendent, and in 
celebration of the first birthday of 
Minneapolis No. 2, Mrs. Thompson and 
I entertained the staff of Minneapolis 
No. 2 and their wives at an informal 
dinner, at Donaldson’s Tea Rooms, Sat- 
urday evening, April 3, at which time 
Superintendent Kendall was introduced 
to the men and their helpmates. He 
was pledged the most hearty and loyal 
support of every man, and every wife 
went on record as being in hearty sym- 
pathy with the new movement and 
pledged her encouragement and help to 
her husband.” 





Claud Warley, recently promoted to 
the superintendency of the Metropolitan 
at Youngstown, O., entered the service 
of the company at Massillon, O., May 4, 
1906, and was promoted to an assistancy 
in the same district a year later. He is 
one of the youngest superintendents in 
the country, and has won his present 
position through successful effort. 





H. E. Zehn of the Wheeling district of 
the Life Insurance Company of Virginia, 
wrote two Ordinary applications during 
the week ending April 17, and in addi- 
tion thereto doubled his allotment in 
Industrial. 





American Surety Company a Creditor. 





William Morgan, a leading contractor 
of Trenton, N. J., failed some days ago. 
His schedule shows assets of $4,061.50, 
with liabilities of $84,736.36. The Ameri- 
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can Surety Company of New York, and 


the Fidelity and Deposit Company of payments to Policy Holders since Organization 
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METROPOLITAN LIFE INSURANCE COMPANY 


The 
Metropolitan Life 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 

~ Of the People 

the Company By the Fei 

For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholuers and Addition to Re- 
serve. 


—ae per day; in Increase of 
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Baltimore are 
creditors. 


numbered among the 





Buried the Hatchet. 





For some time friction has existed be- 
tween the Pennsylvania Casualty Com- 
pany and the General Accident of Scot- 
land. Realizing that life was too short 
to be at odds with each other, the ex- 
ecutives of both companies met in a 
pow wow, agreed to bury the hatchet, 
and smoked the pipe of peace. Manager 
C. H. Boyer of the Industrial Depart- 
ment of the General Accident, urges the 
men in his department to cast their lot 


for all time with the boosters. He says 
in part: 
“We hope that our representatives 


will assist us in boosting our competi- 
tors, instead of knocking them. This 
will not only benefit the companies and 
the agents concerned, but the public as 
well, and we, ourselves, can share no 
mean part of the good to come from 
such an arrangement.” 


TO YOUNG MEN 
The Prudential 


is opening new 
opportunities for 
Profitable 
Employ ment 
More than aver- 
age remunera- 
tion awaits the 
young man of ability, integrity 
and energy. 

The Prudential Insurance Company of America 


Incorporated.as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 
Write for Agency 
Howe Office, - - NEWARK, N. J. 
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H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I'beral Industrial Policy t 











J. G. Walker, President 


T. Wm. Pemberton, ist Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2" viRcwwa 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908. 
Insurance in Force, Dec. 31, 1908. 





$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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York, N. Y.; under the act of Congress 
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WHY ROCHBSTER IS PENALIZED. 
Property owners aud the business 


and financial interests of Rochester, N. 
Y., are highly incensed over the “pink 
penalty placed on fire insurance 
in that city. Within the past 
week, representatives of the Under- 
writers Association of New York State 
statistics covering the last 
nine years which clearly indicated a 
steady, increasing heavy drain upon fire 


shp” 


rates 


submitted 


iusurance companies to pay for losses 
at Rochester, entirely out of proportion 
Fi- 
in- 


to experience in most other cities. 
industrial and 
terests meet the submission 
cold, convincing 
the suggestion that an experi@nce cov- 


nancial, commercial 
these 


with 


of 


undeniable facts 


ering a twenty year period be taken, 
and that this would undoubtedly show 
a margin of profit. 
Probably this may be true, although 
have not taken the time to ascer- 
tain whether it is or not. Nevertheless 
we fail to see where it is a factor for 


consideration. 

Fire 
ing a deplorable situation. 
months the city of Rochester has been 
incendi- 
and 
The 


insurance companies are meet- 


For several 


nfested by a band of firebugs 


with no fear of the law 


aries 


steeped in anarchistic tendencies 


National Board of Fire Underwriters 
has a standing reward of $1,000 for the 
capture and conviction of any person 
guilty of incendiarism, and in addition 
thereto the city has an offer of 
$1,000 for the same purpose. sesides 


this, upward of a half hundred detec- 
tives and plain clothes policemen have 
been stationed = at various points 


throughout the city, and yet it has been 
impossible to capture the culprits. Fires 


unquestionably of incendiary origin are 


constantly occurring and menace the 
city. 

That the fire department has been 
able to cope with the situation in an 
effective manner thus far does uot 
relieve the tension at the home offices 


of fire insurance companies having mil- 
lions at stake there. So long as the 
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great hazard exists, i. e., incendiaries 
plying their nefarious work uninter- 


ruptedly, who knows but that a fire or 
fires may be started in the right place 
at an opportune time, and sweep the 
city entailing losses which premiums 


for two decades or more would not re- 
place. 
This is what fire insurance compa- 


nies are penalizing. What has hap- 
pened is bad enough, but fire insurance 
rates are based upon what is likely to 
occur, 

The talk of organizing local institu- 
tions to write the business in that city 
does not emanate from friends. History 
is replete with wrecks caused by follow- 
ing such advice. What is needed is for 
the city of Rochester to rid itself of the 
menace threatening it, when fire insut- 
ance companies will quickly recognize 
the changed situation by removing the 
penalty charge. 





AGENTS NEEDLESSLY ALARMED. 





Local agents throughout the East 
have wrought themselves into a great 
state of excitement over the plan of 
company managers to create a Central 
Rating Bureau for handling electric 
traction and allied lines. The agents 
see in the move a purpose to write this 
business over their heads for prominent 
brokerage concerns. 

Nothing could be farther from. the 
truth, and it’s a pity that the purpose 
of the managers was not earlier set 
ferth as explicitly as it now is by Vice- 
President Correa, of the Home Insur- 
ance Company, in a statement appearing 
in our news columns. 

Mr. Correa says very positively that 
the present movement is not designed 
to take the rating of railway properties 
away from organizations now exercis- 
ing control, but in the event of threat- 
ened competition from Lloyds, or other 
cutside interests, the stock companies 
want to be in position to quickly and in- 
telligently name a rate for the entire 
territory through which a railway pass- 
es. Thus for example, the Public Ser- 
vice Corporation, a New Jersey line, is 


supervised by four distinct organiza- 
tions, i. e., the New York Fire Insur- 
ance Exchange, Patterson Association, 


Newark Exchange and the Middle De- 
partment Association. Should the as- 
sured in this case insist upon a radical 
change in the handling of its business, 
the stock men desire to be in position 
where they could promptly meet the 
condition, suggesting the required im- 
provements and the rates based upon 
their installation. The Central Bureau 
is to be composed of representatives of 
all of the present independent rate- 
making bodies, and the tariffs and 
forms decided upon will be immediate- 
ly promulgated through regular chan- 
nels. Instead of hampering the local 
agent the scheme will be of great bene- 
fit to him when in competition with out- 
side interests, for he can then secure 
what he would not be able to get if he 
had to wait the pleasure of a half-dozen 
independent bodies and what is of such 
vital concern to him, namely—rapid ac- 
Lon, 

Again: the non-Union companies fear 
the movement as one antagonistic to 
them. This belief is likewise dispelled 
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by Mr. Correa, who emphasizes the fact 
that present control of lines will be un- 
disturbed, and that any company will- 
ing to write the business, will stand 
just as good a change of getting it as 
it does to-day. 

Among the offices prominent in the 
movement are some of the staunchest 
supporters of the local agents rights 
and privileges, and these resent hotly 
the charge of bad faith lodged against 
them so freely by executives of the Na- 
tional Association of Local Fire Insur- 
ance Agents. 

Opposition to the movement has been 
born of misconception as to its pur- 
pose, and we repeat the pity of it is 
that such a frank statement as is now 
made by the vice-president of the Home 
was not put forth earlier in the day. 





AWAITS GOVERNOR'S SIGNATURE. 





After the first form of The Eastern 
Underwriter was on press we were ad 
vised that the bill amending the New 
York Insurance Law in several particu- 
lars, as announced in full in our issue 
of April 15, had been passed by both 
branches of the New York Legislature, 
with but one amendment, namely the 
paragraph which places the expense of 
a Department examination upon the 
State rather than the company examin- 
ed as heretofore. This has been elimin- 
ated. 

The measure is now before Governor 
Hughes awaiting his signature, which, 
it is believed, will be forthcoming. 





Forgetting the Lesson. 





A determined and long continued ef- 
fort is being made by property holders 
on the hills west of Powell street to 
induce the supervisors to authorize 
some limitation of the building ordin- 
ance that will permit of cheaper con- 
struction, and this movement is receiv- 
ing the support of the down-town mer- 
chants whose business is seriously af- 
fected by the lack of habitations on the 
southerly slope of Nob Hill. 

This district is strictly within the fire 
limits, and the high frame apartment 
houses that formerly cover2d this area 
made a not and rapid fire, eating its 
way west against the wind on the morn- 
ing of April 20, 1906. The lessons of 
the big fire have been soon forgotten, 
however, and now it is proposed to erect 
wooden structures covered by light til- 
ing, with cornices and other exterior 
projections of pressed sheet iron and 
zinc. 

As this property is very valuable the 
buildings to go up will be of the tall 
hotel and apartment kind of architec- 
ture with little, if any, space interven- 
ing, and this character of constructiou 
would offer little obstacle to the pro- 
gress of a fire, fanned by the strong 
westerly winds always prevailing dur- 
ing the summer months, and expose th3 
more substantial down-town section to 
almost certain destruction. 

At the present writing both the mayor 
and the majority of the board of super- 
visors are said to favor the cheaper 
class of construction, and the result 
of final action is awaited with some 
anxiety by fire underwriters and those 
having the interests of the city most 
at heart.—The Adjuster. 





By Courtesy of W. J. Unverzagt. 

Our good friend W. J. Unverzagt, su- 
perintendent of agencies for the Ameri- 
can Bonding Company of Baltimore, has 
placed us under renewed obligations 
through the presentation of a most ar- 
tistic desk clock. The casing is in ex- 
cellent taste, the whole reflecting credit 
upon the artistic judgment and good 
sense of those responsible for its de- 
signment. 





April 29, 1909. 





AUTOMOBILE ACCIDENTS. 





In the Limelight Compared With Acci- 
dents by Other Vehicular Casual- 
ties. 





The transformation brought about in 
transportation by the automobile has 
given the self-propelled road vehicle 
considerable unenviable notoriety, said 
E. P. Chalfant, general manager of the 
Association of Licensed Automobile 
Manufacturers, to the Journal of Com- 
merce and Commercial Bulletin. The 
public practically never hears of acci- 
dents due to horse-drawn vehicles, 
street cars or railroads, unless the au- 
tomobile also happens to be an element 
in the accident. 

From January 1 to April 10, 1909, the 
police records show that in New York 
City there were 434 vehicular acci- 
dents. Of these 162 were due to street 
cars, 102 to wagons and 90 to automo- 
biles. The remaining were caused by 
horse-drawn trucks (53), horse-drawn 
cabs (12) and trains (15.) 

In spite of these figures, as opposed 
to accidents in which an automobile is 
not concerned, the slightest accident in 
which an automobile plays a part is 
generally the basis of large headlines 
over a news story, most frequently in- 
accurate and often exaggerated. Here 
we doubtless see the effect of the com- 
parative novelty of the mechanically 
driven vehicle. Runaways and the 
like of horse-drawn vehicles are.new to 
no one. For generations we have been 
accustomed to such misadventures; 
they are no longer “news.” It would 
seem that any new transportation me- 
dium must for a time pay the penalty 
of being too strongly in the limelight 
and the burden of much criticism and 
doubt. Broadly, it is pioneer work. 

The principal legal principles of the 
matter are plain. Pedestrians have a 
right to expect immunity from danger. 
Automobile drivers have a right ;to a 
fair use of the road and the reasonable 
conduct of pedestrians thereon. As a 
matter of fact, the motorist probably 
“gets it both ways” in the conditions 
upon which the principles are based. It 
has become an axiom that an automo- 
bile driver should for his own protec- 
tion constantly assume that persons on 
or near the road will do the very worst 
thing possible for their safety; and it 
is surprising how often this assump- 
tion “comes true.” It is bad doctrine 
that the public streets and highways 
should be used by children as play- 
grounds, yet they are, and will doubt- 
less continue to be so used; the middle 
of the street is the favorite and the on- 
ly playground available for many thon- 
sands of children in New York City, es- 
pecially in the borough of Manhattan. 

According to law, the sidewalks and 
crossings belong to the pedestrians, 
and the streets to the vehicles. Yet is 
there any block in New York city 
where, you will not see pedestrians 
crossing at all parts of the street, dodg- 
ing in and out among automobiles, 
street cars and other vehicles, to the 
necessary confusion of their drivers? 
Here is the kernel of the motor car 
drivers’ troubles. Contrast this condi- 
tion with the French law, which fines 
the pedestrian in case of accident on a 
road except on crossings. Traffic speed 
in London is nearly twice as fast as in 
New York, for there pedestrians more 
ety understand and comply with the 
aw. 

The acceleration and retardation of 
the speed of an automobile is much 
more under control than in the case of 
horse-drawn vehicles. Any intelligent 
man is able to control fully and stop an 
automobile more quickly than is ever 
necessary in reasonable running. These 
words “reasonable running” are proba- 
bly the crux of the whole matter. The 
wisdom of the ages has said that legal 
Hability is imposed for action unreason- 
able under the circumstances. En- 


forcement of the executive and judicial 
law should, so far as human frailty will 
permit, and for the best interest of all 
concerned, be on this basis. 
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AGENTS 10 BE , PROTECTED 


iN WRITING TRACTION BUSINESS. 








Authoritative Statement as to Position 
of Companies in Greatly Misunder- 
stood Matter. — 





To a representative of The Eastern 
Underwriter E. H. A. Correa, vice-presi- 
dent of the Home Insurance Company 
and a leading member of the Hastern 
Union, made the following frank state- 
ment regarding electric traction busi- 
ness, about which special and local 
agents are greatly exercised just now: 


“Over-head” Writing Not Thought Of. 


“There has probably been no move- 
ment in years which has been so misun- 
derstood, so provocative of unfounded 
fears and subject to so much misappre- 
hension as the project which aims to 
bring about uniformity and. consistency 
in underwriting electric traction ard al- 
lied properties which are subject to the 
same controlling interests. 

“The latest manifestation of a perfect 
and complete misunderstanding of the 
project is presented by the National As- 
sociation of Local Fire Insurance 
Agents. Its secretary’s circular; the 
comment or editorial in the ‘American 
Agency Bulletin’ and the views ex- 
pressed by its president, all indicate 
such entirely false ideas and impres- 
sions that it is difficult to know how to 
recal] them from the road along which 
they have been somehow led to travel 
so far from the truth. 

“There is no possibility of argument, 
as there is no question of ‘overhead 
writing’ involved. So far as known, no 
one proposes to write the business in 
question except ‘through local agents 
as heretofore.’ The suggestion that it 
is designed to bring about ‘the writing 
of all such business through New York 
brokers’ is so extreme a flight of fancy 
as to be unworthy the distinction of a 
denial. It is perfectly apparent to any- 
one acquainted with our business that 
electric railway schedules are not now 
written with that scrupulous regard for 
agency fields and territorial exclusive- 
ness ag is possible in the case of sepa- 
rated risks. It cannot be so written as 
to recognize every agent through whose 
town a trolley road passes, no matter 
how many or how few boards or Asso- 
ciations have jurisdiction. Every agent 
knows it is impracticable, and the only 
thing to do with such schedules is to 
adhere as closely as may be to the ‘no 
overhead writing’ rule. But this is 
auite aside from the present subject of 
discussion and has nothing to do with 
it. There is no purpose to divert con- 
trol of the class of risks concerned from 
those who now handle them. Why 
should there be? Neither is the princi- 
ple of ‘no overhead writing’ attacked. 
It isn’t even related to the project. 
Neither is it designed ‘to secure insur- 
ance on street railways on the plan 
adopted by the so-called Steam Rail- 
road Syndicate.” On the contrary, it 
was with the desire to avoid the neces. 
sity for just such expedient that the 
present movement was conceived. The 
whole ‘scheme’ is frankly and honestly 
revealed in the preamble to the resolu- 
tion presented to the Underwriting As- 
ociations, and thus far adopted by the 
New York State Association, the Mid- 
dle Department Association and the 
Newark Exchange, as follows: 

“*Whereas, The concentration of finan- 
«ial control of Electric Railway proper- 
es and allied classes has produced 
onditions which threaten the gradual 
ss of the business to Stock Compa- 
ies under present methods of control 
yy the various Underwriting Associa- 
tions.’ 


} 


Rates and Resolutions to be Observed. 
“There 


is no purpose to abrogate 


rates, nor abandon rules or form regu- 
lations, and such action is specificaily 
provided against. The Central Com- 
mittee would have no cccasion for in- 
tervention nor for assuming jurisdic- 
tion in any case where the loss of the 
business to stock companies was not 
threatened, and where any line is suc- 
cessfully handled there would be no 
reason nor excuse for disturbing the 
status quo. 

“It has, however, become so apparent 
to managing underwriters that it is vi- 
tally necessary to the interests of stock 
companies to make provision for a cen- 
tral body vested with jurisdiction ex- 
tending when necessary over and be- 
yond the confines which now limit each 
local or state underwriting association, 
that the proposition has been present- 
ed, It is to protect and conserve and 
not to abandon or injure the interests 
of those who now control or write the 
class of business in question. The op- 
position, evidently based on a most per- 
fect misconception, seems to be cen- 
tered in New England—probably be- 
cause it is believed there that it is a 
New York idea, which of course isn’t 
at all the case. 

“No representative or friend of stock 
company interests should oppose the 
rroposed action. It won’t harm them, 
but is designed to avert developments 
which would injure them.” : 

A Complete Misconception. 

The attitude of the local agents asso 
ciation, born, as Mr. Correa says, of 4 
complete misconception as to the pur- 
pose of the comuanies, is thus set forth 
in an editorial to appear in the next is- 
isue of the “American Agency Bulle- 
tin’’: 

“The local agents of the country do 
not want their electric traction business, 
electric light and power risks and gas 
risks, or any risks owned by non-resi- 
dents or represented in a consolidated 
industry, written over their heads with- 
out regard to the rules of the National 
Association of Local Fire Insurance 
Agents. They are therefore paying 
close attention to the present movement 
inaugurated by some companies to take 
control of rates from local authorities 
on electric street railways, electric 
power and light plants and gas plants. 

“The National Association has been 
subjected to pressure from brokers and 
companies to permit the writing of 
street railways and kindred lines with- 
cut regard to the overhead writing rules, 
but it has steadfastly combatted this 
idea and endeavored to hold this busi- 
ness for agents. 

“The situation is now brought to a 
head by the action of the companies. 
It remains for the agents to make their 
protest so strong that the companies 
will be bound to listen. The agents’ 
welfare is vastly greater to the compa- 
nies than the brokers who desire to 
write those risks, and who may have 
obtained a temporary advantage over 
lucal agents through their closed affilia- 
tion with the financial interests con- 
trolling these risks. While some com- 
panies may have been persuaded that 
they out to centralize this business 
and take it away from local agents, yet 
many others are opposed to handling it 
in this way, preferring that their local 
agents shall write the business and re 
ceive commissions which rightfully be- 
long to them. 

“The loss of premiums to companies 
on these lines, due to existing condl- 
tions, is very small compared with the 
loss to agents. It is but just, therefore, 
that the companies should consider of 
paramount importance the interests of 
the agents in this situation. One thing 
is sure, there will be no breaking down 
of the overhead writing rules for which 
the National Association has so ardent- 
ivy contended. Agents, whether mem- 
bers or not, will throw the entire weight 
of their opposition against any proposi- 
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to the safe) 


INTERNATIONAL SPRINKLERS 


properly installed makeit impossible for 
afire on your property togain headway. 
They will drown out the fire at the star 
They will doit every time- infallibly. 
Insurance interests endorse Interna 
tional Sprinklers andquote lower 
i premiums where they 
are installed. 

Its up to you. 


International 


Sprinkler Co. 
Philadelphia 








isnt the only pre- 4 
caution youtake to a l.. 
guard your property Aric... 
against loss by fire, 

butare you taking every ° 
precaution? You can Yn 
positively prevent 

serious fire loss. 














tien which does not safeguard their ter- 
ritorial rights. _ 
Previaent Beardsley’s Views. 

“President Beardsley, of the National 
Association of Local Fire Insurance 
Agents, states that the whole situation 
appears to be a very serious one that 
the National Association should inter. 
est itself in. While he favors the estab- 
iishment of a bureau for promulgation 
of uniform rates on the classes of busi- 
ness referred to, the same to be printed 
and sent out to the local boards in the 
various localities for adoption, he thinks 
that the proposition should stop there 
and that the business should continue 
to be written through local agents as 
heretofore. 

“While the apparent object of th: 
present movement is to have rates on 
street railway, electric light and power 
and gas plants promulgated from a cen- 
tral bureau in New York, he greatly 
fears that the proposition if carried out, 
will ultimately result in the writing 
of all such business either througn 
New York brokers or through the pro- 
posed bureau itself, thereby causing a 
ioss of the premium income on these 
classes to ‘ocal agents throughout the 
country and thus establish a practice 
of overhead writing that would menace 
the interests of the entire agency sys- 
item, 

“He goes further, and says that even 
ihough the companies should attempt to 
technically evade the charge of vover- 
head writing by remitting a brokerage 
commission of five per cent. or more 
to agents situated where the risKs are 
located, the agents would nevertheless 
lose the premium, income and the credit 
for the same in their monthly accounts, 
tc say nothing of the difference in com- 
mission, as much of this business is at 
present controlled by the local agents 
direct.” 

Cause of the Misunderstanding. 

As we have already stated in these 
columns we believe the company man- 
agers themselves are to blame for the 
opposition, born of misunderstanding, 
which the plan has encountered among 
special and local agents thus far. 

The ‘agents are men of sense, and 
if the purpose of the movement had 
been presented to them fully and frank- 


lv they would have readily recognized 
and appreciated the wisdom of the 
policy decided upon by the managers. 


Instead of thus advising them, however, 


he executives shrouded the whole af- 
fair in mystery, the inevitable conse- 
quence being that all sorts of stories 
got about, the most widely circulated 


and credited being that it was a move 
against interests of the local agents 
The statement made by Mr. Correa 
should ali irresponsible stories at 
rest, and convince the agents that their 
so far from being jeopardizes 
new movement will be greatly 


1 once it be in complete opera 


set 


interests 
by the 
conserve 


tion. 





AVERAGE CLAUSE IN NEW JERSEY. 





Bill Passed By Legislature Providing 
For its Use Signed By Governor 
Fort. 





Fort of New Jersey 
signed the bill recently passed 
amends the Insurance Law of 1902 by 
providing for the use of the “Standard 
Average or Pro-Rata Distribution 
Clause.” The law provides as follows 
“In any policy of fire insurance Here 


has 
whict 


Governor 


after issued in this State insuring pro 
perty in more than one place shal 
be lawful to insert in or attach thereto 
an average or pro rata distribution 
clause, which clause shall read as fol- 
lows: ‘Standard Average or Pro Rata 


understood 


insured by 


Distribution Clause.” It fs 
and agreed that the amount 
this policy shall attach in 

places named, as the value of the 
perty covered by this policy, contained 
in each of said places, shall bear to the 
value of such property contained in all 
of said places.” 


each of the 


nr 
pre 


PROTECTION AT BUFFALO. 





Will be Increased Through Extension 
of Water Mains—Work to Cost 
$1,500,000. 

Extension of the water mains at Buf 
falo to conform to the needs of the new 
pumping station and water tunnel have 
been decided upon. The work will cost 
$1,500,000. 
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“PINK SLIP” CHARGE HOLDS 


JOINT COMMITTEE SO DECIDES. 








Maintains That Rochester’s Fire Record 
Demands an Increase in Present 
Rates. 





From figures carefully taken from the 
records of the secretary of the Roches- 
ter, N. Y., local board of fire underwrit- 
ers, it developed the losses and ex- 
penses of the fire insurance companies 
represented in the Flour City during 
nine years, 1900 to 1908, inclusive, ex- 
ceeded the premium receipts by $7209,- 
000. In the light of this record and of 
existing conditions the special commit- 
tee of the Underwviters Association of 
New York State, following an extended 
discussion with the mayor and other 
public officials of Rochester, refused to 
sanction removal of the “pink slip” 
charge imposed in the city some weeks 
ago. 

The character of the meeting and the 
conclusions there reached are thus set 
forth in a circular letter to the compa- 
nies by the joint committee of special 
agents, composed of Frank E. Burk, 
Home, chairman; W. C. Roach, Aetna; 
©. Gibson, London Assurance; E. H. 
Hornbostle, Germania; F. L. Curtis, 
Springfield Fire and Marine, represent- 
ing executive committee; F. W. Kent- 
ner, Phenix, chairman; J. H. Vreeland, 
Liverpool and London and Globe; C. M. 
Tobin, Commercial Union; E. J. Sulli- 
van, Hartford, and C. W. Phelps, Citi- 
zens of Missouri, members of the dis- 
trict committee. 

Rochester Situation. 

“Upon the invitation of the Mayor a 
meeting was held April 23rd, 1909, at 
which were present the city officials, a 
committee of the Chamber of Commerce, 
a sub-committee of the executive com- 
taittee, the cistrict committee and the 
secretary. 

“The Mayor stated the object of the 
meeting to be for the consideration of 
the conditions at Rochester and the rea- 
sons for the ‘pink slip’ advance. This 
resulted in a statement by the associa- 
tion representatives that the experience 
of recent years justifies the increase 
over former rates. 

“A free discussion was indulged iu 
and a statement presented to the Cham- 
ber of Commerce of the experience of 
nine (9) years (1900 to 1908 inc.) show- 
ing that the losses and expenses exceed 
the premium receipts by, approximately 
$720,000. 

“The attitude of the citizens was, 
chiefly, that the improvements made 
during the past five years did not justi- 
fy an increase in rates. 

“Your committees adhered to the 
position as above noted in regard to 
the necessity for the pink slip. 

The meeting adjourned without tak- 
ing any formal action. 

First—That the adoption of the pink 
slip advance is justified. 

Second—That the administration of 
the Fire Marshal’s office is unsatisfac- 
tory. 

Third—That the building laws should 
be improved. 

Fourth—That the general protective 
system of the city requires further im- 
provement. 

“We indulge the hope that the confer- 
€nce will result in an effort on the part 
of the Chamber of Commerce to investi- 
gate and improve the existing condi- 
tions.” 

Proceedings at Meeting. 
Corporation Counsel Webb made pub- 
lic the following version as to what 
transpired at the conference: 

“This meeting was called to confer 
with representatives of the state board 
of underwriters in regard to the in- 
crease in insurance rates. It was at- 
tended by representatives of that body, 
city officials and the following commit- 
tee from the Chamber of Commerce: 


Edw. G. Miner, A. M. Lindsey, Andrew 





THE EASTERN UNDERWRITER. 


J. Townson and George Dierich. Mayor, 
Edgerton opened the meeting by stating 
that the opinion in Rochester is that 
there was no justice in the increase in 
rates. He pointed out that the increase 
was made while a fire was in progress 
about which the underwriters knew 
nothing beyond the first exaggerated 
telegraphic reports. He said he feit 
that the conference was for the purpose 
of obtaining an expression from the in- 
surance men as to the wisdom or expe 
diency of the increase. He then called 
upon Mr. Fisher to giye his report of 
Rochester’s fire protection. This Mr. 
Fisher did. 

“Mr. Edgerton then asked for an opin- 
ion from the underwriters and F. W. 
Jenness, of Syracuse, who acted as 
spokesman for the underwriters, said 
that it was a fact beyond question that 
for years the insurance companies had 
Gone business in Rochester at a loss. 
He said that people could not expect the 
insurance companies to continue at 
rates which did not sustain the losses in 
the city. He said the whole issue was 
whether or not the insurance companies 
were to make money or to lose it. He 
declared that for the past nine years the 
Lremiums paid in this city have not 
compensated for the losses. He quoted 
figures to prove this statement and said 
that he would give to Mr. Miner an 
itemized statement showing that it was 
true. 

“Mr. Jenness said that the increase 
was not due to great fires in other cities, 
but was based only on a summary of 
Rochester business. He said that the 
increase by means of the pink slip had 
been determined upon several weeks 
prior to the Syracuse meeting, and the 
fact that the increase was put on the 
day of the great fires was merely a co- 
incidence. 

Opposed by Mr. Lindsey. 

“Mr. Lindsey answering this argu. 
ment said that Boston, San Francisco 
and Chicago could never pay up from 
their premiums the losses sustained by 
the insurance companies during their 
great fires and that he saw no reason 
why Rochester should be expected to 
pay up her losses. He said his impres- 
sion was that insurance was a mutual! 
benefit affair in which losses were dis- 
tributed. He also pointed out that prior 
to 1904 Rochester had had no great fires 
and that fifteen years ago it was con- 
sidered a model city by the underwrit- 
ers. Mr. Lindsey’s argument was that 
the gains of those years should now be 
palanced against present losses.” 

Inspection Sorely Needed. 

One of the business men asked if 
regular inspection of Rochester proper- 
ties was made by the insurance men, 
and the latter stated that work of that 
character was comprehended in the du- 
ties of the fire marshal... Rejoinder was 
made that if such was the case the mar- 
shal was decidely negligent in the 
matter, the property of the questioner 
not having been looked after for four 
years. In the opinion of the insurance 
men the building law of Rochester needs 
material amendment, but what is of far 
greater concern is the enforcement of 
measures now on the staute books. It 
is the prevailing belief that the level- 
headed business men of the city, appre- 
ciating the insurance record of Roches- 
ter, will take measures that will materi- 
ally reduce the loss ratio, in which event 
the “penalty charge” will speedily be 
removed. 

The premiums for the nine years were 


as follows: 
$494,505.70 


rity 
(. Prricnrie Cee rr ry. 183,330.87 
BOO a:5000 eesvadneneneewtics 681,515.90 
SD. icc csgbeawin st wabesiewn 736,121.31 
| rr errs 5 869,071.54 
SM cbacedewepeaev ss came 923,805.59 
, SPAR ere rer te 929,446.68 
DOES pete caavecvusekevceven 914,131.80 
BA vast vretasteeeeeeenen $91,263.69 

TOOL vAsecrsasserebeaa $6,989,854.84 


The cost of handling the business, in- 
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JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 








ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 


TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON &-C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled?anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 














LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 











Delaware Fire Ins. Co.,Phila., Pa. 


Telephone 1049 Main 





LOCKWOOD BROS. 


— Representing— 


National Fire Ins. Co. of Hartford, Conn. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


BROOKLYN, N.Y. 


GENERAL FIRE | - 
ANCE AGENTS” 


Peoples Nat’! Fire Ins. Co., Phila. Pa. 


152 MONTAGUE STREET 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 





100 WILLIAM STREET - - - - 


New York 





Surplus Lines . 


interest. 


New York Office, 54 William St. 





London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


MARSH & McLENNAN 


Chicago Office, 159 La Salle St. 








aera 









ee Sera a 















April 29, 1909. 








cluding office expenses, agents’ comis- 
sions and all other charges, is estimated 
at one- third of the premium, according 
to fire insurance actuaries. Assuming 
this estimate to be correct, two-thirds 
of the amount received as premium is 
available for the payment of losses and 
from which to pay the profits of the 
transaction. On this basis, the cost of 
handling fire insurance in this city dur- 
ing the last nine years has been as fol- 
lows: - 


TE scesisactacaccadessesess $164,835.23 
TOO tig vc sc connec vseaeéce 183,350.87 
WOOD oo ons ccvcccccscsceses 227,171.97 
WOB 2c iccccseccicccccscse 245,373.77 
SOE onc as ocuccsscsspuecess 289,690.51 
WOOD ccvccreccediccesces ces 307,935.19 
Tee Re Re 309,815.56 
BOOT ir bathe enednd v.060000-«s 304,710.60 
Co Gerry rere ee ey 297,087.89 

Total ...ccccccccceces $2,329,951.59 


The amount available for the payment 
of losses for the various years, after the 
expenses have been deducted, has been 





as follows: 
SD Wastes eaeener id awsutes $329,670.47 
gs AR ar et Pe ee 366,661.75 
CO ca oul dicks nlc Sows eee ds4e8 454,343.94 
Bs ele 6k s cb Scie ewan nee eee 490,747.54 
Sg bi at. 63 06.96% bao RR ee 579,381.03 
po RRS US ere rer 615,870.40 
SU vee cisnvaspeeweavnss 619,631.12 
WN ces he ikstaceacewe 609,421.20 
SE Fae en tac as cnasecsuns 594,175.80 
ee ae $4,659 ,903.25 

The losses were as follows: 

ORE > ccrau cawena san naoe en $202,953.92 
SE cues e2) ceked non duwene® 259,867.75 
a err re 178,520.10 
SORE: Sek cwitsien ee eerEER 732,987.76 
SOE og rth ARSC Roan eees 2,293,800.57 
Sites th watees 313,046.49 
1908 lc NB nse an ha. ig 274,226.34 
SOE ccviccc nde teeuceteer ns 569.545.13 
ae ee ee ee 550,295.24 
TE iv6.n6w tna 4.500000 $5,381,243.23 





A LOCAL AGENTS’ MEASURE. 
State Rate-Making in Texas Fostered 
With Idea of Ending Ruthless Rate- 
Cutting. 








It appears that none of the insur- 
ance interests are particularly opposed 
to the new Texas law providing for a 
State Rating Bureau. The only out- 
spoken opposition so far has come from 
business men who have been profiting 
hitherto by the demoralization in rates. 
The Texas Association of Local Fire 
Insurance Agents was active in secur- 
ing the enactment of the measure and 
that it is also satisfactory to the local 
Texas companies is shown by the fol- 
lowing statement given out by Presi- 
dent J. G. Hornberger of the Southern 
National: . 

“If the purposes of the Insurance 
Rating Bureau bill, just signed by the 
Governor, are judiciously carried out, 
it will benefit the masses of the people 
who have only smaller properties to in- 
sure and also the home companies very 
much. It may raise the rates of some 
of the large insurers who have been 
getting their insurance for practically 
nothing. 

“Great credit for this measure should 
be given to Thomas B. Love, the com- 
missioner of insurance, who has made 
a profound study of this matter ever 
since he has been in public life. Long 
ago he realized the injustice of the ex- 
isting system by which rates were de- 
creased year by year for the large in- 
surers, while the rates on small proper- 
ties remained the same. 

“I am a Republican, but always will- 
ing to recognize faithful service even in 
a Democrat, and cannot refrain from 
saying that whenever Thomas B. Love 
and T. M. Campbell see a chance to 
help the people and the young Texas 
insurance companies, they sail right in 
and nothing can stop them.” 


AUTOMOBILE RATES. 





Tariff Charged by the Hartford Fire for 
Insuring Risks of Standard Makes. 
Collision Riders, 





In the Eastern Underwriter of last 
week we announced the entry of the 
Hartford Fire into the field of automo- 
bile insurance. We now append the 
schedule of tariffs adopted by the Com- 
pany: 

1909 Models. 


SE. ‘vs ncwesy sa eutcky 2% per cent. 
ME kis dunt ani dhihiane aed 2% per cent. 
IN wr d.5.0:0:0, 5:6 ee ingeeaoce 3 per cent, 
1908 Models. 
WINE dn aina ain unin cecains 2% per cent. 
BOOTENG 6 S00 ttsdveciessx «ot BOF Cont. 
Steam (renewals only) ...4 per cent, 
1907 Modeis. 
Gasoline (original cost over 
$2,500) .............-2% per cent, 
Gasoline (original cost un- 

Get GERD) oi cccccase 3 per cent. 
(Renewals 2% per cent.) 
EY vac ch aaeraaney eas 2% per cent. 
WOON cc cavawesversbaen Prohibited 
1906 Modeis. 

Gasoline (original cost over 
| Bere ae ee ree 3 per cent, 


(Renewals, 2% per cent.) 
Gasoline (original cost un- 


oe ere 3% per cent. 
(Renewals, 3 per cent.) 

CGD 6a as ctidscwexed 2% per cent. 
NE Acne savas Makes ae Prohibited 

1905 Modeis. 

Gasoline (original cost 
$5,000), renewals only .3 per cent. 
cocecnoceicg MRE Ter ee 2% per cent. 
NE Soh akon eedssecseeu Prohibited 


It is expected that insurance to the 
extent of 80 per cent. of the present 
value of the car will be carried. The 
minimum premium is $10. 

Representatives are instructed to de- 
cline offerings on: 

Home-made assembled cars; makes 
of cars no longer manufactured; livery 
cars of al] kinds; cars mortgaged or 
not fully paid for; steam and electric 
commercial cars; taxicabs, sight-seeing 
cabs and busses, unless previously re 
ferred to and specially approved by the 
home office before binding. 

Collision Riders. 

When not in conflict with State laws 
the Hartford Fire will issue riders as 
follows: 

“Rider A. This clause insures cars, 
whose original cost with equipment was 
$2,500, or more, against damage by col- 
lision, provided such damage equals or 
exceeds $150, at a rate of 2 per cent. 

“Rider B. This clause insures cars, 
whose original cost with equipment was 
less than $2,500, against damage by col- 
lision, provided such damage equals or 
exceeds $100, at a rate of 2 per cent.” 

Collision riders are to be attached 
only to policies covering private cars 
manufactured in 1908 or 1909. On cars 
built in 1907, the original cost of which 
exceeded $4,000 the clause may be af- 
fixed, subject to the approval of the 
Home Office. 





ENTERS SPECIAL AGENCY FIELD 





George Shevlin to Cover New Jersey tor 
the Northwestern National of Mil- 
waukee. 


George Shevlin has been appointed 
special agent for the Northwestern Na- 
tional Fire of Milwaukee for New Jer- 
sey and Pennsylvania, with headquar- 
ters at the Philadelphia office of W. L. 
Cassebaum, 333 Walnut street. He will 
take up his new duties on May 1. Mr. 
Shevlin is 33 years of age and has spent 
practically all his business career in in- 
surance work. He has been located with 
T. Y. Brown & Co., the well known New 
York agency firm, in the capacity of 
surveyor for the past twelve years, 
where he has had an opportunity to 
delve into all questions pertaining to 
fire insurance. His experience there 


should fit him admirably for his new 
work. | 





City of Troy to be Sued for sega 


Suit against the city of Troy, N. Y.,! 
to recover $150,000 as damages for the 
death of Dr. Harry O. Fairweather, a! 
volunteer fireman, killed by a fall from! 
a broken ladder about a week ago, will 
shortly be instituted. 





The Home Insurance Company, ad-| 


vises its representatives that “one hun-| 
dred thousand new automobiles will be} 
placed in commission this year.” This 
figure is declared by manufacturers to 
be ultra conservative, their estimate be- 
ing three hundred thousand. 





Harry J. Diggs and George D. Rau on 
Saturday last were convicted of setting 
fire to the poolroom and cigar store of 
Cornelius O. Woods, 1708-10 Patterson 
avenue, Baltimore, on December 30, 
1908. The case against the accused was 
worked up by Fire Marshal T. J. Ewell. | 








Charles W. Kennedy 


desires to announce that 
he has removed the office of 


The Borough Brokerage Co. 


from 


138 Montague Street 
Brooklyn 


to 


116 Nassau Street 
New York City 
Room 716, Morton Building 
where he will be in position 
to serve the best interests 


of his clients in the future 
as he has in the past. 











Fire Insurance 





GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 











105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 











OF TEXAS 





WHILDEN and HANCOCK 
GENERAL AGENTS 


- NEW YORK CITY 


REPRESENTING 


REPUBLIC UNDERWRITERS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME INS. C0. 
COMMONWEALTH FIRE INS. C0. 


N.J. Penna. Del. and W. Va. 


Correspondence Solicited From Agents at 
Unrepresented Points 








NATIONAL UNION FIRE INS. CO. 


OF PITTSBURGH 


ATLANTA HOME INS, CO. 


OF ATLANTA 


CAPITAL FIRE INS. CO. 
OF NEW HAMPSHIRE 


NORTHWESTERN NAT’L INS. CO. 


OF MILWAUKEE 
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(Continued from page 1.) 
authorities cannot agree, the District 
Committee assigned to the territory af- 
fected shall be at once advised, and it 
shall be the duty of the District Com- 
mittee to immediately consider the case, 
and after so doing, to make its recom- 
mendation to the Executive Committee. 
Ifsuch recommendation be approved by 
a two-thirds vote of the members pres- 
ent, the Secretary shall promulgate the 
rate. Should, however, tae District 
Committee fail to render report within 
a period not exceeding thirty days, then 
the Executive Committee should direct 
the Secretary to promulgate such a rate 
as it may approve by a two thirds vote 
of members present. 

Rates on risks for which there is 20 
Association scaedule or which belong 
to a class not included in the miaimum 
tariff, shall be established under th- 
direction of the Secretary, subject to 
the approval of the Executive Commit- 
tee. These rates should be submitted 
to local board for approval. If such 
approval is not given within 15 days, 
then the rate should be promulgated by 
the Secretary after approval by the Ex- 
ecutive Committee by a two-thirds vote 
of members present. 

Where rate is made by schedule no 
deviations therefrom shall be assented 
to by District Committees until the 
same have first been submitted to and 
approved by the Secretary. 

All applications for a2w rates or re- 
vised rates must be made in writing to 
the Association or to tae District Secre- 
tary in charge. Complete record of ap- 
plicatioas and action thereon shall be 
kept on file. 

Local Boards may relinquish th2 right 
of having rates submitted to them, in 
which case they shall be promulgated 
by the Secretary the same as those hav- 
ing Local Board approval. 

Credit for improvements on schedule 
rated risks may be published without 
submission to local boards or commit- 
tees. 

In Case of Appeal. 

The Secretary is clothed with au- 
thority upon appeal of any company or 
member to exercise his discretion in 
passing forms, charges and rebates 
which, while’ technically incorrect, 
nevertheless either because of the small 
amount involved or because of some pe- 
culiar attending circumstances do not 
violate the spirit and intent of the rules 
of the Association. 

Such action shall be subject to review 
by the Executive Committee, but shall 
not be anaulled as affecting existing 
policies. 

Compensation and Powers of Executive. 

The companies, whose representa- 
tives are members of the Executive 
Committee, shall be entitled to a credit 
of Twenty Dollars per day on the as- 
sessment for expease of maintenance of 
Association for each day such repre- 
sentative shall devote to Executive 
Committee work in regular or special 
sessions. 

Committee. 

The Executive Committee shall have 
the management of all the affairs of 
the Association unless otaerwise pro- 
vided for. Twelve members of this 
committee shall constitute a quorum. 
Regular meetings of the Executive Com- 
mittee shall be held monthly and spe- 
cial meetings may be held on the call 
of the President of the Association and 
Chairman of the Executive Committee, 
or at the request of five (5) members 
of the Executive Committee. 

Eligibility to Membership. 

All applications for membership shall 
be made upon the following blank, sign- 
ed by the applicant: 

“I hereby make application for mem- 
bership in the Underwriters’ Associa- 
tion of the Middle Department, and give 
my assurance, whez elected, that I will 
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comply with the rules and regulations 
of tais Association.” 

These applications shall be filed with 
the Secretary and by him reported to 
the Executive Committee. 

When a person applies for member- 
ship in this Association who is con- 
nected with, or aas 2 local agency, such 
fact shall not prevent him from becom- 
ing a member, provided in the opinion 
of the Executive Committee his con- 
nection with such local agency will not 
be detrimental to the interests of this 
Association, and provided further that 
his jurisdiction as suca general and (or) 
special agent shall comprise one State 
or not less than ten counties of. any 
State exclusive of that in which his 
local agency is situated. 

Membership shall terminate (A) 
when a member ceases to have charge 
of the field work of aay fire insurance 
company in tae territory of this Asso- 
ciation, or (B) when he is held by 
vote of the Association to have created 
or attempted to create or foster any 
prejudice against the Association or any 
member thereof, or (C) if for any rea- 
son his annual dues be or remain unpaid 
sixty (60) days after notice from the 
Treasurer that same are payable, or (D) 
when the company fe represents shali 
have violated in the territory under his 
jurisdiction any regularly promulgated 
rate or ruls of this Association and fails 
to have the violation corrected within 
ninety (90) days from the sending by 
the Secretary of notice in writing of 
such violation, unless suca member 
give notice in writing of appeal to the 
Executive Committee before the ninety 
(90) day period has expired, or (E) 
when the company he represents does 
not contribute its quota toward the ex- 
penses of the Association. 

All contracts made with District Sec- 
retaries shall be with the understanding 
that they may be terminated within 
thirty days. 

Rates on Sprinklered Risks. 

The Executive Committee shall ap 
point a Sprinkler Committee consisting 
of twenty (20) members, seven (7) resi- 
dent in Eastern Pennsylvania, five (5) 
representing Western Pennsylvania, 
five (5) representing New Jersey and 
three (3) representing the balance of 
the territory. The Sprinkler Commit- 
te2 shall elect its own chairman annu- 
ally. 

The Secretary of the Association, in 
conjunction with the Chief Engineer, 
shall have tae power to name rates on 
risks equipped or about to be equipped 
with automatic sprinklers, and also 
shall have the power to immediately 
abandon rates in cases of active com- 
petition upon consultation with such 
members of the Sprinkler Committee 
as can be called together in an advisory 
capacity, and such action shall be re- 
ported by aim to the Executive Com- 
mittee. 

A full and complete survey shall be 


on file with the Association in all cases 
Commissions. 

All rates made by the Underwriters’ 
Association of the Middle Department 
or any board or tariff organization un- 
der its jurisdiction are net rates. The 
payment or promise of a rebate to the 
assured, either, by returning commis- 
sions in whole or in part or by allowing 
the assured to share in any manner, 
either directly or indirectly in agents’ 
commissions is an unjust discrimina- 
tion, and will be regarded by the Under- 
writers’ Association of the Middle De- 
partment and local boards as a viola- 
tion of rate, and the same penalties 
shall apply for such offense as for the 
violations of rate. 

District Secretaries. 

District secretaries are to take in- 
structions only through the Secretary of 
the governing organization. They must 
attend all meetings of the local board 
and act as secretary thereof; keep a 
record of all agents’ policies, his compa- 
nies and the like; see that tariff rates 
and regulations are observed, and see 
that all agents are treated fairly and 
courteously. 





Peril of Mutualism. 





Property owners throughout Central 
New York who have recentiy been as- 
sessed to meet the incurred obligations 
of defunct mutual fire insurance compa- 
nies in which they held membership, 
will sympathize with the predicament in 
which the policyholders of the Citizens 
Mutual Fire, of Holly, Mich., find them- 
selves. According to the “Western Un- 
derwriter” the deluded policyholders, 
“are still in the air as to whethey they 
will be assessed. The receiver claims 
he will collect every dollar he can, Al- 
though a lower court has decided the 
cash policies are non-assessable, it is un- 
derstood the issue will be carried up to 
ihe higher courts.” 





Stockholders of the German-American 
insurance Company of Pittsburg, will 
hold a special meeting on June 15 to 
consider the wisdom of increasing the 
capital of the corporation from $100,0U0 
to $200,000. 





Firebugs are again busy at Olney- 


ville, R. I. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - - $1,000,000.00 
Cash Assets - - - $4,395,625.89 
Cash Surplus to Policy 
Holders - - - $%2,063,044,01 


The real a of an insurance company is in the con- 

servatism and the of 

THE HANOVER’ is an absolute canine of the seenrity 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 

WILLIAM MORRISON, Ass’t Sec’y 

JAMES W. HOWIE, Gen. Agent 

HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 
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ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc, 1852........... 748 ,381 
P: ter Cooper Fire Ins. Co., 4 1853..... 431,906 
National Lumber Ins. Co. “Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.,.. 509,016 
Dutchess Fire Ins. Co., Inc. ee 533,362 

(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE ins. co. 
ALLEN AEA FIRE INS. CO, 
EFFERSON FIRE INS. CO. 
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Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


EEOMCTS.. «..'. 5. 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 
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HUNTING FOR INFORMATION. 





INCENDIARISM AT ROCHESTER. 





Sheriff Continues to Probe the Matter 
—Questions Prominent Local 
Agents. 





James Johnston, Milton Clark, P. B. 
Dutton and W. O. Ashley, prominent 
local agents of Rochester, N. Y., appear- 
ed before Sheriff W. K. Gillette in re- 
sponse to subpoenaes and were ques- 
tioned as to the numerous incendiary 
fires that have taken place in the Flour 
City in the past few months. 

Mr. Clark’s testimony was along the 
following line, as reported in the “Post 
Fixpress”: 

Mr. Widener—“Have any changes oc- 
curred in the methods of conducting 
fire insurance business?” 

“Yes: we are more careful as to the 
risks we take.” 

“But have any changes taken place 
as to the methods of inspecting insured 
property?” 

“Yes; owing to competition we have 
shifted from the specific or detailed 
policy to a blanket policy.” 

“And which is the better?” 

“For the companies the specific. For 
the insured the blanket policy.” 

“Wouldn’t it be better for the insured 
io have the specific policy?” 

“Yes, I think so.” 

“Isn’t it a temptation to incendiaries 
tc take out a blanket policy?” 

“Yes, I believe it is.” 

“Is there any remedy you can sug- 
gest?” 

“What we have referred to are small 
policies where the are but small fluc- 
tuations. In the case of large dry goods 
houses and warehouses and so on we 
find the mutual plan is the best, where 
we make an inspection two or. four 
times a year.” 

“But the incendiary fires are largely 
among the small policyholders?” 

“Yes; that is so.” 

The National Board. 

The witness next explained the Na- 
tional Board of Underwriters is com- 
posed of the corporations themselves, a 
voluntary representation, and not in- 
corporated. The special agents repre- 
senting the companies form the State 
Poard of Underwriters, explained the 
witness. This board is not sub-divided 

The witness next said that it was the 
custom of the companies to take the 
word of a buyer of insurance as to the 
value of the property insured. 

“Have you formed any opinion as to 
the motive of the various incendiary 
fires in Rochester?” 

“After several fires, large and small, 
have been given notoriety in the public 
press there is created in the mind of 
many people a belief that a quick way 
to obtain money is to profit by fire in- 
surance,” 

“The hypnotic influence of sugges- 
tion?” 

“Well, I know what I have said is 
true.” 

“What about the fixing of the rates? 
iow are they fixed?” 

“By the National Association, which 
is composed of the heads of compa- 
nies.” 

“Have the local underwriters any- 
thing to do about the pink slip in Roch- 
ester?” 

“No, sir. 

Johnston Disagrees. 

Mr. Johnston was next called and 
said he knew of nothing that would 
benefit local conditions. He was not 
prepared to agree with Mr. Clark that 
a personal inspection of property would 
be'p any. 

He was in favor of the blanket form 
of policy, he said. He wished to com- 
ment on what Mr. Clark had said and 
to “put Mr. Widener wise” as to cer- 
tain fundamentals of insurance. 

“Mr. Clark has been in the business 
thirty-five years. How long have you 
been in the business?” 

“T'll qualify for thirty years. 


” 


When 
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the blanket form of a policy is spoken 
of the term is formal and includes cer- 
tain things. “We have always written 
blanket policies here on household 
goods for the last thirty-five years. If 
you should come to my office you can 
get money on your property for any 
amount within the bounds of reason. 
We would ask no _ specifications on 
clothing, jewelry, paintings and so on. 
but would merge all in the blanket poli- 
cy. A blanket policy could just as well 
include the house and contents, or any- 
thing you may own.” 

“Then personal inspection would not 
help local conditions?” 

“It is simply impracticable.” 

“And it would reduce the profits?” 

“Reduce them! It would cut them in 
two and there would be nothing gained. 
Incendiarism is growing less and less 
each year and we now seldom hear of 
an incendiary fire in mercantile and 
factory risks, or where the incendiary 
is the beneficiary.” 


No Limit to Insurance. 


The witness further said, “there is ab- 
solutely nothing to prevent a person 
getting any amount of insurance. Per- 
sonal inspection cannot stop it. Incen- 
diary fires in small risks are so few as 
to be the exception and not the rule.” 

“Wouldn’t inspection have a moral 
effect?” 

“Absolutely no effect to a person 
minded to fire property. 

The witness then reviewed the fires in 
this country, beginning back in July 
when the Genesee Fruit Company was 
visited by flames, followed by a chain 
of fires a few days later, which swept 
from Fairport to Despatch, to Roches- 
ter’s public market, and then jumping 
to October 15, when fifteen alarms were 
sounded for twelve or fourteen fires 
The witness next skipped to election 
night, then to the East Side Savings 
Bank, to the Reynolds Arcade, to the 
Huyler building, to the Corona Mills, to 
the Holister lumber yard, to the Sea 
Breeze conflagration and in conclusion 
he declared these fires were obviously 
not the work of the owners. 

Therefore, he was led to attribute 
these fires to tramps and lunatics and 
the criminally minded, the latter class 
sometimes being actuated by motives of 
revenge. 

“From the insurance men’s stand- 
point the situation is growing worse 
rather than better. More method is 
now being shown. Factory risks are 
being fired. The incendiaries are hunt- 
ing bigger game, if I might so style it. 
The motive is largely one of deviltry.” 

The witness next spoke on the pink 
slip. The people responsible for the 
slip, said the witness, are exercised over 
the incendiary fires and the attitude of 
the local authorities. When the insur- 
ance people are convinced a fire is in- 
cendiary, said the witness, the police 
take the opposite view and give the im- 
pression they are not giving the service 
they should. 

“The insurance men were seriously 
disappointed when we conferred with 
the city officials,” said the witness, “as 
to the result of the conference. Because 
it was practically put up to us to prove 
the incendiarism. When the police take 
the position these mysterious fires are 
not incendiary they do nothing and the 
firebug reads of the police theory and 
chuckles and says ‘we'll try it again.’ 
This belief is behind the pink slip more 
strongly than any statement I can 
make.” 

Mr. Widener said the witness would 
be welcomed at his office to submit any 
evidence for the grand jury, providing 
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INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 








John H. Claney, President. 
W. K. Reifsnyder, Secretary. 


he did not wish to submit it openly in 
the present proceeding. 
They Are Not Frightened. 

The witness then said: “Now under- 
stand the insurance companies are not 
frightened at the loss in Rochester and 
the pink slip is not meant to recoup any 
losses. The slip is meant to get at con- 
ditions largely resulting from incen- 
diary fires.” 

The witness then reverted to the Hay- 
den building on State street, followed 
an hour later by the Reynolds arcade 
fire, then by the Huyler building fire. In 
this connection, the witness said, the 
police “pooh-poohed” at these fires. 

Mr. Widener reminded he wanted 
proof for the grand jury and wanted the 
insurance men to co-operate. 

Mr. Johnston said this was very com- 
mendable on Mr. Widener’s part, but 
added he had no specific knowledge. 
“We say we believe a fire is incendiary 
and the police prejudge that the fire is 
not incendiary. We report fire after fire 
to our companies and mark them ‘mys- 
terious, unknown origin,’ or ‘incendia- 
ry,’ and the companies get so tired that 
they decide Rochester needs a waking- 
up, and the method used is the pink 
slip.” 

Sheriff Gillette asked as to the wit 
ness’ opinion of the cause of the Selden 
building fire, The witness said there 
were several insurance men who be 
lieved the conflagration to be incendia 
ry, but from what he had learned he 
was inclined to take the view that the 
fire resulted from electricity emanating 
from an over worked motor. 

Praises Fire Department. 

“How do you veiw our fire depart- 
ment?” asked the sheriff. 

The reply was entirely laudatory. He 
had no criticism to make of the fire 


marshal’s office. The office was not 
equipped so as to make periodic in- 
spection of buildings. The fire-mar- 


shal always worked effectively in re- 
sponse to any request made by insur- 
ance men. 

Mr, Zimmerman next took the stand 
and asked the witness for his opinion 
as to the Corona mills fire. Mr. John- 
ston emphatically declared it to be his 
opinion that the fire was incendiary 
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F. P. Gasoline Gas Machine 
FIRE PROOF Model C 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable tothem direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


OR 
THE INCANDESCENT LIGHT & STOVE CO., 


Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 
FOOL PROOF 


Newark, N. J. 





426 E. Pearl St., Cincinnati, se 
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and was fired from the outside, the fire- 
bug stuffing oil-soaked waste through 
a hole in the wall of the mills. 

“IT investigated the fire just as well 
as Whaley did. If you ask me to ac- 
count for the fire starting on the inside 
I can’t. I throw up both hands. But 
every indication is the fire started in 
the hole.” Then the question was asked: 

“Did the hole exist prior, to the fire?” 
“T admit the incendiary could not have 
made the hole on that day. But con- 
ceding, as the testimony shows, that the 
hole was there before the fire then it 
all is as simple as 2 and 2 make 4.” 

More Activity Needed. 

“What can be done to check the fire 
bugs in addition to what already is be. 
ing done?” 

The witness suggested great activi- 
ty on the part of plain clothes men in 
frequenting the haunts where suspi- 
cious characters congregate. Such sus- 
picious characters should be arrested 
and made to prove their innocence. 
The citizen should be given the benefit 
of the doubt. The witness insisted the 


wave of incendiarism had created a 
“reign of terror.” 

The witness repeated it was not fire 
losses that brought the pink slip, but 
the causes of the fires. If the fires were 
of natural origin, insisted the witness, 
the pink slip would never have been 
placed on Rochester. 

“Whether the loss of a fire is $10 or 
$1,000 we have to make up a proof of 
loss to send to the companies,” remind- 


ed Mr. Johnston. 

“The same group of companies insured 
all of the big fires that have occurred in 
Rochester in the last ten months,” said 
the witness. ‘And this thing of repeat- 
edly reporting incendiary fires, has at 
last aroused the men in New York to 
believe that a condition exists here in 
Rochester that ought to be checked.” 

Mr. Zimmerman cited a case of over- 
insurance and asked if the over-insur- 
ance had not caused the incendiarism 
The witness replied, “Very likely.”’ But 
he denied the company was partially to 
blame for this particular fire. “There 
are here and there some ignorant people 


who believe they can put up a job on 
the insurance companies,’ added the 
witness. 


Gives Detailed Description. 

Mr. Johnston then wished to correct 
Mr. Clark’s description of the National 
Board of Underwriters. He added a de- 
tailed description which Mr. Clark had 
not gone into. The business of New 
York State is under the control of spe- 
cial agents, and while the manager of a 
company can go into the State associa- 
tion and have a voice, the special agents 
cannot mount higher and have any 
voice in the national board. 

The local underwriters had nothing to 
do with the pink slip here, said the wit- 
ness. He could not say whether or not 
the order originated from the State or 
national organization. The word was 
sent to Rochester from the State board, 
meeting in Syracuse. Two weeks ago 
the warning was given the local agents. 
The. tidings were conveyed to loca! 
agents by Frederick W. Kentner. 

A resolution recently passed by the 
Fall River, Mass., local board requests 
the New England Exchange to approve 
the request of the Eastern Union that 
jurisdiction over electric light and affil- 
iated industries be surrendered to the 
Jatter body. 





R. P. Conlon and Son, widely known 
local agents of Newark, N. J., now oc 


cupy attractive offices at 742 Broad 
street. Established in 1873 the office 
now represents the Aetna, Hanover, 
Phoenix of Hartford and the Phenix 


«of Brooklyn. 

E. E. Hall and Company, of New York, 
general agents for the Dixie of North 
Carolina, have appointed Nolan and 
Swinton, of this city, local representa- 
tives for the company in the suburban 
territory. 


TO HAVE CENTRAL DEPARTMENT. 





California Fire Will Establish Office In 
Chicago June ist With H. J. 
Woessner In Charge. 


Chicago, April 28. (Special).—The 
California Fire Insurance Company fas 
decided to open a regular Central De- 
partment in this city on June 1, which 
will be in charge of Henry J. Woessner, 
as manager. 

Mr. Woessner has heretofore occupi2d 
the responsible position of Supervising 
General Agent for the Western field. 

The announcement of the new depart- 
ment is made following a visit to this 
city of Secretary Brooks, who continues 
East visiting General Agents Logue 
Brothers at Pittsburg and Eastern Man- 
ager F. C. Sturtevant of Philadelphia. 








DENIES THE REPORT. 





Rumored Proposition to Seek Control of 
Franklin Fire of Philadelphia 
Unfounded. 





On Thursday last the daily papers of 
Philadelphia announced that: 

“An offer has been made for the con- 
trol of the stock of the Franklin Fire 
Insurance Company of Philadelphia. 
The price offered by those who wish to 
get a majority of the stock is at least 
$20 a share above the present market 
auotation. As yet the control has not 
passed, the offers having been made 
privately to various officials and share- 
holders. This would-be purchase for an 
old line fire company shows the high 
esteem in which such securities are 
held by the investment public of Phila- 
delphia.” 

The story being supplemented by the 
statement that the prospective purchas- 
was president of a rival institution of 
the Quaker City, and that he was acting 
on behalf of New York principals, with 
whom he is now closely allied. 

President Dunean of the Franklin in 
response to an inquiry on our part, says 
“there is nothing in the report and that 
a proposition to sell the company has 
rot been considered.” 

The Franklin has a capital of $400,- 
000, divided in shares of $25 each. The 
latest recorded sale on February 10 was 
at $61.50 per share 





Announcement is made by Shields 
and Company, well-known agents of 
Paterson, N. J., of their removal] to 140 
Market street. The firm represents 
the American Central, Scottish Union 
and National, Western Reserve and the 
Empire State Surety companies. 





A charter has been sought for the 
Southwestern Fire Insurance Company 
of Memphis, Tenn. Its capital is to be 
$250,000, with an equal amount of sur- 
plus. 





C. M. Limpert, who will handle the 


burg, will make his headquarters at tae 
home office. Prior to the addition of 
the new Western States Mr. Limpert 
covered Pennsylvania, New Jersey, 
Maryland, New York, Ohio and Wiscon- 
sin. A Mr. Aiken has been appointed 
home office assistant to Assistant Secre- 
tary Mager. 





APPROVED BY N. Y. BOARD. 





Cans of Universal Safety Tank & Can 
Co., For Handling Gasolene, Stand 
Rigid Inspection. 





The non-explosive cans for handling 
benzine, naptha and gasolene, manufac- 
tured by the Universal Safety Tank & 
Can Co. of Chicago, have been approved 
by the New York Board of Fire Under- 
writers. The cans manufactured were 
presented to the Committee on Surveys 
and same were endorsed. They are also 
approved by the National Board, Na- 
tional Laboratories in Chicago and most 
of the local Boards between New -York 
and Chicago. The cans are made in 
conformity with the Underwriters’ labo- 
ratories’ specifications, fitted wita the 
Imperial Device. They are made from 
24 to 26 gauge galvanized steel bodies, 
cold-rolled steel No. 22 cone tops and 
bottoms, spouts lugged and riveted to 
cone top, the cone top riveted to body 
of can, then soldered inside, and the 
bottom riveted and soldered, making an 
indestructible steel boiler. They are 
scientifically non-explosive, though fill 
ed with the most explosive fluids, sub- 
ject to heat or flame, and so pronounced 
by scientists. 





International in New Jersey. 





The International Insurance Compa- 
ny of New York City, has been ad- 
mitted to the State of New Jersey to 
do a fire business. It writes reinsurance 
only. 

The Company is a new one, having 
been incorporated on March 6, 1909, 
with a paid-up capital of $200,000 and a 
surplus paid in of $50,000. 





Death of Benoni Lockwood. 





After a lingering illness Benoni Lock- 
wood, manger of the Metropolitan De- 
partment of the Insurance Company of 
North America and the Alliance Insur- 
ance Company, died on Tuesday. Born 
in 1834 Mr. Lockwood entered in insur- 
ance business in 1865, since which time 
he occupied a number of highly re- 
sponsible positions. Personally he was 
a man greatly beloved. 





Writing in Oregon. 





Having made the required special de- 
posit of $25,000 the Fidelity and Deposit 
Company is now writing in Oregon. The 
first bond it issued in the State was for 
$81,000 and guaranteed the fulfillment 
of a new contract for building the Sell- 





Western field for the Western of Pitts- 


‘wood sewer. 





ROYAL 


Standard Typewriter 








You can PAY more but 
You cannot BUY amore 


$65.2 








ROYAL TYPEWRITER CO. 


Royal Typewriter Bldg., 364-366 Broadway, New York 





AETNA WINS SUIT. 





Southern Railroad Company Settles 
With Company for Heavy Cotton 
Losses in 1905 and 1906. 





The Southern Railway has settled 
with the Aetna the suits brought by 
the Aetna in Greenville, S. C., against 
the Southern for damages under the 
subrogation clause on account of the 
destruction of thirty bales of cotton at 
Herberts, S. C., in October, 1906, and 
thirty-two bales of cotton at the same 
place in October, 1905. The cotton de 
stroyed by fire belonged to the Dixie 
Cotton Company, and the loss was paid 
by the Aetna. 

These two suits were pending in the 
Court of Common Pleas at Greenville. 
It was alleged by the Aetna that both 
fires were caused by sparks from the 
engines of defendant railway company 
while said engines were passing the 
station of Herberts. Suit was filed in 
Atlanta, Ga., as well as in Greenville, 
S. C,. and the cases have been settled, 
it is understood, by the payment to the 
Aetna by the Southern Railway of the 
principal amount claimed, interest be- 
ing waived. Attorney Shepard Bryan 
of Atlanta represented the Aetna. 





David Lewis, placer with A. Sondheim 
Son & Co., having secured a clean slate 
by covering all his “shortages,” is 
about to enter the matrimonial field; is 
least it is whispered around among his 
many friends on the street that he is 
engaged to be married to a beautiful 
brunette, the belle of Harlem. 





Clarence A. Krouse and Company, 
the progressive Philadelphia agents, 
have been appointed local representa- 
tives for the Peoples National Fire at 
Haddonfield, N. J. 
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OF LONDON 
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Western Department: 
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Northern Assurance Co., Ltd. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


Net Surplus in U. S...... $1,725,639 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 
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CASUALTY AND 
SURETY HAPPENINGS 





B, W. DELEON 10 BE PRESIDEN 


OF CASUALTY CO. OF AMERICA. 


=. L. Hearn to Become Vice-President 
—Other Changes Resulting From 
Change of Stock Control. 


For weeks negotiations looking to the 
purchase of the extensive stock interest 
of Andrew Freedman in the Casualty 
Company of America, by his associates 
in the management of the corporation 
have been underway, and it is expected 
final ratification of the arrangement will 
be had at a special meeting of the com- 
pany’s directors to be held to-day 
(Thursday). 

Under the rearrangement Vice-Presi- 
dent and General Manager Edwin W. 
De Leon is te become president, Vice- 
President Edward L. Hearn is to be- 
come first vice-president and will be 
manager of the agency department of 
the company; President Lyman A. 
Spaulding is to become genera! counsel 
and Assistant Secretary Nicholas W. 
Muller will be made secretary. 

Secretary C. S. S. Miller retires and 
will later announce a new connection. 

The history of the Casualty Company 
of America and of those at its head is 
thus briefly reviewed by the “Journal 
of Commerce and Commercial Bulletin.” 

The Casualty Company of America 
was organized by Mr. Freedman and his 
friends in 1903 with a capital of $500, 
C00. It has built up its premium income 
to $1,498,986 in 1908, of which $970,758 
was for liability insurance. Mr. De 
j.eon is generally recognized as a cau- 
tions and painstaking liability under- 
writer who has had a wide experience 
end his ability is fully appreciated. He 
commenced his _ liability insurance 
career with the Travelers Insurance 
Company in 1893, as assistant manager 
of the New York liability department. 
In 1898 he was appointed manager for 
ithe Maryland Casualty Company for the 
States of New York, New Jersey and 
Connecticut, and in 1903 was elected 
vice-president of the Casualty Company 
of America, later his title being made 
first vice-president and general manager. 

Edward L. Hearn, who becomes vice- 
president under the new arrangement, 
was, prior to his connection with the 
company, prominently associated with 
ithe Knights of Columbus, and for five 
terms, aggregating ten years, held the 
position of Grand Master. He is very 
popular throughout the country, having 
many strong friends in practically all 
the important cities, and since he has 
been with the Casualty Company of 
America as second vice-president has 
devoted his time mainly to the super- 
vision of the company’s personal acct- 
dent business and has made a marked 
suecess in that department. 


Lyman A. Spaulding, who becomes 


goneral counsel for the company, has 
been its president since shortly after 
the retirement of Robert B. Armstrong 
from the Casualty Company of America. 





Causes of Disability. 


From The Spectator Company we are 
in receipt of a comprehensive volume 
entitled “Causes of Disability as Ap 
plied Under Accident and Health Insur- 
ance Policies.” The work contains over 
600 pages and is illustrated with 123 
half-tones and 15 full page plates, elev- 
en of which are in colors. 

In addition to being a thorough trea- 
tise on the above subject, the work con- 
iains special chapters on policy forms, 
.dvantages of examining for accident 
usuranee companies, necessary quali- 
fications for successful examiners. 
nethod of making examinations, ad- 
justing claims and manner of securing 


appointments as examiners for insur- 
ance companies. 

The author of the work is Dr. Charles 
H. Harbaugh of Philadelphia who dedi- 
cates it to his father and mother. It is 
designed for the use of insurance and 
fraternal examiners, genera] practition- 
ers and students of medicine, attorneys 
and corporations. 





Hughes and Yates of Atlanta, have 
been given the Georgia State agency for 
the Virginia State of Richmond. 


EDWIN W. 
Newly Chosen President of the 


WAIVES DEPOSIT REQUIREMENT. 





Governor Fort of New Jersey Signs 
Bill Exempting Miscellaneous Com- 
panies With Capital of $250,000. 


Among the bills passed by the recent 
Legislature of New Jersey and signed 
by Governor Fort is one amending Sec- 
tion 84 of the Insurance Law of 1902, 
providing that a company of another 
State or foreign country engaged in the 
business of suretyship and indemnity, 
having a capital stock of at least two 
hundred and fifty thousand dollars, and 
maintaining a deposit of two hundred 
thousand dollars with the Insurance Su- 
perintendent or other officer of the 
State where such company is incorpo- 
rated and which is held as security for 








all holders of obligations of such com- 
pany, whether in the home State or 
elsewhere, shall not be required to 
make the deposit of $50,000 in New Jer- 
sey, which deposit has heretofore been 
required for the benefit of the holders 
of the obligations of such company in 
that State. The amendment further 
provides that companies having such 
deposit of two hundred thousand dol- 
lars with its own State and has made 
the deposit of fifty thousand dollars in 
New Jersey the latter shall be returned 
forthwith to the company.” 

I. Tanenbaum Son & Company, lead- 
ing Metropolitan brokers, have signed 
the agreement of the Suburban Fire In- 

surance Exchange. 








DE LEON. 
Casualty Company of America. 


BANK FIDELITY RATES. 


New Tariffs on the Business to Become 
Operative May First. 


Agents of the association surety com 
panies have been advised that the rate 
prepared some weeks ago, for fidelity 
bonds on bank and trust company em- 
ployees, become effective May first, in 
all States except those in which bank 
ing associations have contract arrange- 
ments with companies. In the latte: 
case the contract rates are to be follow- 
ed. The general tariff upon the compa- 
nies form of bond is .30 per $100, the 
same figure being demanded on the 
American Bankers Association form. 
On forms prescribed by statute the 
charge is .40 per $100. 


_ WANTED 














AGENCY CONNECTIONS 


for new Casualty Company ‘‘now 
writing business” in Pennsylvania, 
New Jersey, New York and all 
New England States. Excellent op- 
portunity for good 


Address CASUALTY 
care of Eastern Underwriter 


producers, 

















COMPACT FOR PHILADELPHIA. 
Plate-Glass Company Representatives 
Endeavoring to Get Together at the 
Quaker City. 


Signatures to a plate-glass company 
agreement for Philadelphia are now be- 
ing sought, and it is expected that all 
details preliminary to launching the in- 
tended organization will be completed 


very shortly. 

It is planned to employ a secretary 
such as is done in New York city, whose 
duty it will be to see that the rates and 
rules of the association are faithfully 
adhered to 

All brokers are to be registered, and 
any one indulging in rebating, will be 
summarily dealt with 

Plate-glass insurance rates in Phila- 
delphia, have been ridiculously low for 
years, but through lack of co-operation 
the companies thus far have been una- 
ble to raise them to a proper basis 
The present effort is a late apprecia- 
tion of a long existing condition 


NEW JERSEY REPRESENTATIVE. 


W. S. S. Coleman, Appointed General 


Agent in State for Indiana Live 
Stock Company. 

Three weeks ago we announced the 
entry into New Jersey of the Indiana 
and Ohio Live Steck Insurance Com- 
pany, of Crawfordsville. Ind. The gen 
eral agency of the corporation for the 
State has been placed in the hands of 
William S, S. Coleman, of Newark, a 
man wel] posted in casualty lines, and 
thoroughly acquainted with the New 
Jersey field 

For years Mr. Coleman was connect 
ed with the Reading, Pa., local agency 
of his late father; subsequent going 
with the American Casualty Company 
of that city as manager of its local de 
partment. In 1904 he took up special 
agency work in casualty and surety 
lines, and attained considerable success 
therein 

It is Mr. Coleman's purpose to gradu 
ally establish the Indiana and Ohio 
Live Stock in four or five hundred 
agencies throughout New Jersey, select 
ing each representative with the most 


scrupulous care. 


Railroad Instalment Business. 





A General Accident field man (Indus- 
trial Branch) who is doing well is V. C. 
Cette, in charge of the railroad install- 
ment business with headquarters at In- 
dianapolis. He has secured several good 
and valuable franchises recently, includ- 
ing some of the large railroad systems 
of the country. Speaking of the future 
for this business C. H. Boyer, U. §S 
manager, says: 

“The railroad installment department 
will no doubt be one of the big factors 
in the General’s general business, and 
will add quite substantially to the total 
premium income. It not generally 
known, but we write every form of rail- 
road installment written by any other 
company, and also several other forms 
that are not sold by any other com- 
pany.” 


is 
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NOT FAVORABLY REGARDED. 





Pian for Semi-Annual Audit of Balti- 
more Public Officials’ Books, Fails 
of Endorsement by Underwriters. 





Because of the comparatively small 
amount of premiums which would be 
paid annually by the city for bonding all 
municipal employes, representatives of 
the loca] surety companies, says the 
Baltimore Sun, informed Mayor Mahool 
that in their belief it would not be pos- 
sible for the companies to adopt a uni- 
form rate for bonding the officials and 
pay for a semi-annual audit of the ac- 
counts of every department. 

The plan was suggested by ex-Gover- 
nor Warfie'd, president of the Fidelity 
and Deposit Company, but because of 
other engagements ex-Governor War- 
field was unable to attend the confer- 
ence, which was held in the mayor’s re 
ception room. 

Those at the conference were: Presi- 
dent John R. Bland and Mr. J. Kemp 
Bartlett, of the United States Fidelity 
and Guaranty Company; President Hen- 
ry G. Penniman, of the United States 
Surety Company; Alexander Colter and 
J. C. Lee, of the American Bonding 
Company; J. Arthur Nelson and F, A. 
Back, of the Fidelity Trust and Deposit 
Company. 

The bonding officials said that their 
companies now keep surveillance over 
all the officials whom they bond, and 
while they would welcome regularly 
stated audits of the accounts of the dif- 
ferent departments they did not believe 
that they could afford to pay for these 
audits out of the premiums. 

The mayor is gathering information 
as to the bonding of every city official 
and after this is gotten he will hold 
another conference with the officers of 
the companies. 

At present some officials are bonded 
to the city, others to the departmental 
heads and others not at all. He believes 
that a uniform plan should be adopted 
and that all officials should be bonded 
to the city. The question of the city 
paying all the premiums will have to be 
settled later. At present some of the 
officials pay the premiums while with 
others the premiums are paid by the 
city. 

The mayor says he is determined that 
in the future there shall be a regular 
audit of all departments at least once a 
year, and he believes that it would be 
better for the city to pay direct for this 
audit and then it would come under the 
city’s control. 

It is believed that he will favor the 
ordinance which was introduced in the 
First Branch City Council by Mr. Betz. 
The ordinance provides for an audit of 
all departments every May under the 
supervision of a special auditing com- 
mittee composed of the mayor, the pres- 
ident of each branch of the City Council 
and one member of each branch. 

After the auditors conclude their work 
in the city register’s office the mayor 
is going to have a special audit made of 
the accounts of every department. The 
expense will be met from the contingent 
fund. In future years he will endeavor 
to have a special appropriation made for 
the auditing. 





PLATE-GLASS TARIFF. 





Furniture Manufacturers Oppose Plac- 
ing of Added Duties Upon Product. 
Suggested Compromise. 





Furniture manufacturers who use up- 
ward of $10,000,000 of plate-glass a 
year are up in arms over the increases 
which the Aldrich-Payne bill now be- 
fore Congress makes in the schedule. 
The proposed increases are: 

‘Fluted, rolled, ribbed or rough, 
ground, smooth or otherwise obscured, 
not exceeding 16 by 24 inches, increase 
from the Dingley rate of 8 cents a 


square foot to 1% cents a square foot; 
above 16 by 24 inches but not above 24 
by 30 inches, increase from the Dingley 
rate 10 cents a square foot to 12% cents 
a square foot. 

Plate glass cast, polished, finished or 


unfinished, and unsilvered, increased 
from 8 and 10 cents a square foot to 10 
and 12% cents a square foot. 

Plate glass cast, polished, unsilvered, | 
when bent, ground, obscured, frosted, | 
sanded, enameled, beveled, etched, em- 
bossed, engraved, flashed, stained, col. | 
ored, painted, or otherwise decorated 
or ornamented taking the same propor: | 
tionate increase as above shown. | 

The changes desired by the furniture 
men are embodied in the following 
amendment which they have asked | 
Senator Root of New York to offer: 

Paragraph 99—Unpolished, cylinder, | 
crown and common windowglass, noi 
exceeding 150 square inches, three-quar 
ters of a cent a pound; above that, anc 
not exceeding 384 square inches, 1 cen! 
a pound; above that, and not exceed 
ing 720 square inches, 14 cents a 
pound; above that, and not exceeding 
864 square inches, 1% cents a pound; 
all above that, 1% cents a pound. Pro 
vided that unpolished cylinder, crow1 
and common windowglass, imported ir 
boxes, shall contain 50 square feet, as 
nearly as sizes will permit, and the 
duty shal] be computed thereon accord- 
ing to the actual weight of glass. 


Paragraph 100—Cast polished plate 
glass finished or unfinished and unsil- 
vered, not exceeding 384 square inches 
4 cents a square foot: above that, and 
not exceeding 720 square inches, 5 cents 
a square foot; above that, and not ex- 
ceeding 1,440 square inches, 12 cents a 
square foot; all above that, 20 cents a 
square foot. 

As large users of the product officials 
of plate-glass insurance writing compa 
nies are naturally interested in the en 
deavor of the furniture men to prevent 
the imposition of additional duties 
thereon, though they are taking no part 
in the fight. 

Twenty-five years ago the American | 
plate-glass market was supplied wholly | 
by English, French and Belgium manu- 
facturers. To-day it would be impossi 
ble to find a single imported light here; 
except in the mirror grades. 

The American manufacturers assert 
that it is impossible for them to make a 
reasonable profit at present charges, 
and an unbiased study of conditions 
tends rather to confirm this statement. 








Bonds for Chauffeurs. 





| 

Surety underwriters are much inter- 
ested in the suggestion of a corresponi- 
ent of the New York “Sun” that all au- 
tomobile chauffeurs should be required 
to take out a license and furnish a sur- 
ety bond of not less than $2,500, the idea 
being that this would tend to fasten 
financial responsibility on the chaf- 
feurs for their misdeeds. The recent 
cecision of the Appellate Divison of the 
Supreme Court in the case of Cunninz- 
ham against Castle, holding that the 
owner of an automobile is not lianle 
for personal injuries occasioned by his 
car while being driven by his chauffeur 
in violation of his expressed orders or 
without his krmowledge and consent, 
leaves a gap in the scheme of financial 
responsibility wherein the public can 
obtain no redress, as the chances of 
securing compensation from the chauf- 
feur are very remote. 

This position of the court as regaris 
the owner’s non-accountability for “joy- 
riders’” acts is a very potent argument 
in favor of the surety bond scheme 
above suggested, and as the hazard un- 
der such a tond would be considerable 
it is considered more than likely that 
conservatively managed surety compa- 
nies would only enter such an under- 
taking upon ample assurance as to the 
moral character and habits of the appli- 
cant, but one violation of the law re 
sulting in litigation would undoubtedly 
act as a serious difficulty in securing a 
renewal of such a bond. The surety 
underwriters -regard the issue of such 
bonds to chauffeurs as opening a wide 
field of business but calling for consider- 
able underwriting ability in the accept- 
anee of such liability. 

The scheme, however, meets with ap- 
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Our new proposition is a permaneut money maker and 
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proval of surety underwriters, who 
claim that the public is entitled to some 
sort of substantial guaranty that their 
rights will be conserved and that there 
will be something to look to in the 
event of viviations of legal regulations. 
The decision of the court above referred 
tc is an important factor in automobile 
liability insurance and eliminates one of 
the chief hazards of the risk and one 
that has always presented more or less 
difficulties in the matter of adjustment 
owing to lack of proper notice in the 
event of accident and frequently the 
involuntary nature of the evidence. 





Broke Allegheny County Compact. 

Within two days after the plate-glass 
insurance writing agents of Allegheny 
County, Pa., had formed a compact, 
which it was planned would place their 
business upon a sensible plane, the 
Pittsburg Casualty Company issued a 
circular letter which knocked the labo- 
riously formed agreement into a cocked 
hat. The Pittsburg announced that it 
knew the exact location of each risk in 
the territory, the agent or broker con- 
trolling it, and that it was prepared to 
pay 35 per cent. in order to secure the 
business. 





A First Mortgage on the Business. 





The Hartford Steam Boiler Inspection 
and Insurance Company “is now caring 
for and regularly inspecting about 100,- 
000 boilers, which number constitutes 
about two-thirds of all the insured boil- 
ers throughout the United States.” 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL-APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








Dobbin Takes Long Trip. 

Robert A. Dobbin, Jr., secretary of the 
United Surety, says the “Western Un 
derwriter,” was in Chicago last week on 
his way home from a trip of over a 
month, visiting the Pacific coast and 
cther western agencies of the company. 
He states that the company does not ex- 
pect to enter any new territory, with the 
possible exception of Oregon, this year, 
but will devote its energy to the further 
development of the states in which it al- 
ready is entered. He was met in Cni- 
cago by Assistant Secretary Carr. 


Bonded by American Surety Co. 





The American Surety Company of 
New York, is on the bond of “Boy” 
Guillotte, formerly registrar of convey- 
ances at New Orleans, whose accounts 
are said to show a shortage of $7,600. 
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INTERNATIONAL INSURANCE 
ENCYCLOPEDIA. 





(Concluded from our issue of April 15.) 
A.—The. work will be a descriptive 
record of the history, theory and prac- 
tice of all branches of insurance 
throughout the world and from the 
earliest times to the present day. 

It is being prepared under the super- 
vision of th» following editorial and ad- 
visory boards: 

*David W. Armstrong, Jir., Sec’y., Na 
tional Surety Co., New York; *Wm, O 
Badger, Ass't. Editor, “The Insurance 
Law Journal,’ New York; Marco Besso, 


F.LA., Pres., Assicurazioni Generali, 
Rome, Italy; Emanuel Czuber, Ph. D., 
k. k. Hofrath, Prof. at Polytechnic, 
Vienna, Austria; Joseph A. De Boer, 
F.A.S., Pres., National Life Ins. Co, 


Montpelier, Vt.; Warren T. Diefendorf, 
Manager, Mutual Life, Brooklyn, New 
York; Sylvester C. Dunham, Pres., The 
Travelers Ins. Co., Hartford, Conn.; 
Chas. Jerome Edwards, Manager, The 
Equitable Life Assur. Society, Pres., Na- 
uuonal Ass’n. of Life Underwriters, 
Brooklyn, N. Y.; Gustav von Emich, 
i.L.D., Chief of Division in the Ministry 
f{ Commerce and Labor, Budapest, 
Hungary; W. Fitzgerald, Supt. of Insur- 
ance of Canada, Ottawa, Canada; Carlos 
Ss. Hardy, LL.M., D.C.L., Gen. Counsel, 
Supreme Lodge Knights of Pythias, Chi- 
Ill.; *Edward R. Hardy, Ph. B., 
Chief, Rating Dept., N. Y. Fire 
Ins. Exchange, New York; Archibald 
liewat, F.F.A., F.LA., ex-Pres., Faculty 
*% Actuaries, Edinburgh, Scotland; John 
Mi. Holeombe, F.A.S., Pres., Phoenix Mu- 
tual Life, Hartford, Conn.; Albert R. 
Hosford, Ass’t. Manager, Royal Ins. 
Company, New York; *Sol. S. Huebner, 
Ph. D., Professor of Insurance at Whar- 
ton School of Commerce and Finance, 
University cf Pa., Philadelphia; Jacob 
A. Jackson, A. M., Manager Literary 
Bureau, Mutual Life, New York; Wm. C. 
Johnson, Manager, Phoenix Mutual Life, 
New York; *Abb Landis, Actuary, Nash- 


cagzo, 


\ss't 


ville, Tenn; *Edson S. Lott, Pres., 
United States Casualty Co., New York; 
Thomas B. Macaulay, F.1A., F.A.S., 


Managing Director, Sun Life Assu. Co. 
of Canada, ex-Pres., Actuarial Society of 
America, Montreal, Quebec; Christian 
Moser, Ph. D., Pres., Federal Ins. De- 
partment, Berne, Switzerland; Michel 
Ostrogradsky, Chief of the Ins. Dept. in 
the Ministry of the Interior, St. Peters- 
burg, Russia; *Wm. Evelyn Porter, 
M.D., Medical Director, Mutual Life, 
New York; Henry H. Putnam, Sec’y., 
National Ass’n. of Local Fire Ins. 
Agents, Boston, Mass.; Howell W. St. 
John, Ph. B., F.A.S., Actuary Aetna Life 
Ins. Co.; ex-Pres., Actuarial Society of 
America, Hartford, Conn.; Wendell M. 
Strong, Ph. D., LL.B., F.A.S., Ass’t. Ac- 
tuary, Mutual Life, New York; Col. Clif- 
ford Thomson, Pres., The Spectator 
Company, New York; Daniel H. Wells, 
Ph. B., F.A.S., Actuary, Conn. Mutual 
Life, Hartford, Conn.; Albert W. Whit- 
ney, A.B., Ass’t.-Prof. of Mathematics 
ard Insurance Methods, University of 
California, Berkeley, Cal.; R. Y. Murray 
Wright, Marager Royal Ins. Co., ex- 
lres., Insurance Institute of Irelané, 
Dublin, Ireland; Frank B. Wyatt, F.I.A., 
ex-Pres., Institute of Actuaries, London, 
England, 

*Member of the Editorial Board. 

Isidore Singer, Ph. D., Managing Edi- 
tor; Charles L. Wise, Treasurer; Edwin 
W. De Leon, President, Casualty Co. of 
America, Chairman of the Editorial 
Board. 

*. * . 

Q.—And which is, if this question be 
not indiscreet, the labor expected from 
aese eminent gentlemen? 

A.—Everyone of them receives, first, 
he list of topics to be included in the 
work, a majority vote deciding. Fur- 
ther: everyone of them will receive the 
proof of every single article to be pub- 
lished in the 4 bulky volumes of the 


Encyclopedia for final revision. 

Q.—Well, Doctor, I think, the man | 
or article whica comes out safely from 
this critical mill, ought to be fireproof. 

The doctor was ready to answer our 
question when the mail-man interrupt- 
ed our conversation, bringing a heavy 
mail, domestic and foreign, and 

A.— Well, Sir, my best answer will be 
the opening before you of these en- 
velop2s. 

The first parcel which struck us con- 
tained 28 biographical sketches of the 
living, retired and deceased principal 
officers of one of our Big Three, O. K.’d 
by the secretary of the company. 

Q.—Then, you appeal directly to the 
secretaries of the insurance companies? 

A—Yes, Sir, and are these gentlemen 
not, indeed, the best qualified men to 
get at the facts concerning the men, 
being or having been connected witb 
taeir companies? 

Q.—Certainly, but the common ex- 
perience in cases of this kind is that 
only 5 per cent. answer. 

A.—Well, I have, so far, reached near- 
ly 25 per cent. and I am confident be- 
fore vol. 1 is in the hands of the priater, 
25 per cent. more of secretarial informa- 
tion will have reached me. 

Q.—Which are your otaer sources of 
information as to the deceased persons‘ 

A.—You see here these three letters 
which went off yesterday? The one 
was addressed to the editor of the “In- 
cuirer” of Cincinnati, the second to the 
Mayor of Clifton, Ohio, the third to the 
president of the Miami Medical College, 
each one of these letters asking for 
some supplementary data regarding the 
founders and first officers of the Union 
Central Life of Cincinnati. 

* + 





We knew now enough of the thorough 
scientific method Dr. Singer is applying 
to the compilation of this Insurance 
Encyclopedia, and, not to take any more 
of ais precious time, we left him with 
his German, French, Italian and Japan- 
ese correspondence to wind our way 
through a large number of roll-tcop 
desks, tables, chairs, and bookcases to 
the private office of Mr. Charles L. 
Wise, the financial backer of the enter 
prise. 

Q.—How did you happen to be inter 
ested in this enterprise? | 

A.—I had read, of course, of the work 
for the last three years or so in the 
various insurance periodicals. and Dr. 
Singer himself sent me directly some 
literature on the subject, as I suppose 
most of us insurance people received 
But I gave no further thought to the 
matter before December last when my 
friend, Mr. Edwin W. De Leon, Ist vice- 
president of the Casualty Co. of Amer- 
ica, and chairman of the board of edit 
ors of the Encyclopedia, called my at- 
tention to the great possibilities of this 
enterprise. 

Q.—Then, you are convinced of the 
financial success of the work? 

A.—More than ever. Do we insurance 
men not need, indeed, an authoritative 
book of information ready for consulta 
tion? I should think that every practi- 
cal insuraace man, officer, agent or 
broker, in the rusa of his daily busi- 
ness, would gladly go to a relatively 
small expense in order to have this en- 
cyclopedia on his desk. 

Q.—With what results have you met, 
so far, in your subscription campaign? 

A.—Splendid. Several companie. 
took copies to the extent of $600 each | 
but what encouraged me most is the | 
voluntary advance-subscriptions from | 
foreign countries and where tae money | 
is, relatively speaking, very rare. 

We left the office of the American | 
Encyclopedic Library Association with 
the proud feeling that after a lapse 
of nearly 30 yéars, the encyclopedic 
plan of the great English barrister, Cor- 
nelius Walford, will see its full realiza- 
tion on American soil, mainly under the 
auspices of American insurance authori- 
ties and with the financial help of an 
insurance broker who can for this ser- 
vice to the higher Insurance interests 
lay claim to the gratitude of the entire 
international Insurance world. 
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believe they are going to the top; who are not afraid of their 

shadows ; who are not afraid to begin with the rate book; who 

believe everything possible to everybody. 

THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
ROOHERY BLDG., CHICAGO, ILL. 

W. O. JOHNSON, President J. B. SELLS, Ass’t to President 


ADMITTED FOR BUSINESS IN 20 STATES 











THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 


Home Office, -- 516 Spruce St. 





L, A. WATRES, President JOS. A.SINN, Mgr. Surety Dept. J.H. LAW, Secretary 


Capital and Surplus over $1,000,000. 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 84 William St. 














| IN CASE OF FIRE 


could you prepare anything like an accurate valuation of your property with verified 
plans and specifications of your buildings? Most insurance companies incorporate a 
similar request in their policies. We have appraised some of the largest plants in the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


| COATS & BURCHARD CO.., Public Appraisers, 169 La Salle Street, CHICACO. 


|] J.D. PICKARD, seoresentsive, 27 William Street, NEW YORK 

















Established 1836. 


_ Richmond Ins. Co. of New York 








pT er re ee ere $285,228.70 Surplus to Policyholders...... $246,042.94 
JOHN E. KING, GENERAL AGENT, 
| 35 WILLIAM STREET, NEW YORK 
ae 
Assets F * - - $625,069 : 
Surplus and Capital - - - - 460,323 
Income 1908 - - - - 982,073 


DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 


A. E. FORREST, Sec’y CHICAGO 














« Scranton Life Insurance Co. 
wants a Strong Stock Man to work 
out of the office on Home-Office Lead S 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 
extend over several states. 











Address, with record and references: 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 
DETROIT, MICH. 














agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 























